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Aclearcase 
forhygiene. 

Soothers  need  to  be  clean  and  they  need  to  be 
convenient  Griptight  have  recognised  this  need 
and  introduced  a  brand  new  product  called  the 
Clean  &  Carry  Capsule. 

Ifs  so  easy  for  mums  to  tuck  away  in  a  hand- 
bag or  glove  compartment  or  anywhere  in  the  home. 

And  it  comes  complete  with  two  Binky  Special 
Soothers  or  it  can  be  used  with  any  of  the  other 
Griptight  Soothers. 

As  Number  One  in  the  soother  market,  Griptight 


offers  the  widest  range.  One-piece  pure  rubber 
soothers.  Soothers  tohelp  palate  development,  safety 
soothers,  rattle  soothers  and  Binky  soothers,  all  with 
the  unique  Flexi-Ring  miracle  hinge. 

Together  with  the  new  Clean  &  Carry  Capsule, 
it's  clear  to  see  Griptight  cover  everything. 

Full  colour  consumer  advertising  is  telling 
mothers  all  about  it,  so  make  sure  you're  ready  for 
the  demand. 

Contact  your  usual  wholesaler. 


FLEXI-RING  SAFETY  FLEXI-RING  RATTLE 
SOOTHER  SOOTHER 


HUSH  MASTER 


to 


EE 
by  Griptight 


Lewis  Woolf  Griptight  Limited,  144  Oakfield  Road,  BIRMINGHAM  B29  7EE. 


Sensodyne  announce  the  first 
real  toothbrush  innovation  in 
years.  New  Sensodyne  Search 
toothbrushes  are  the  world's 
most  technically  advanced.  All 
three  are  designed  with  a 
unique  combination  of 
features  to  meet  the  latest  and 
most  exacting  standards  set  by 
dentists.  Each  has  an  incredibly 
compact  head,  a  strong,  slim 
neck  and  a  handle  without 
gimmicky  angles. 

The  new  range  is 


j  v 

THE  SIOSTA:iESHHQMiH 
\TJVANCED  TOOTHBRUSHES. 

SENSCDYNE 


campaign  aimed  at  dentists.  And  the 
Sensodyne  brand  is  supported  by 
the  biggest  TV  campaign  for  tooth- 
brushes ever  seen. 

This  will  mean  an  enormous 
demand  and  an  outstanding  poten- 
tial for  profits. 

New  Sensodyne  Search 
toothbrushes  are  on  bonus  offer 
right  now  and  there  s  a  special 
5  dozen  display  outer  with  free 
leaflets  for  your  customers. 
Order  plenty  of  stock  today. 
Stafford-Miller  Limited, 


backed  by  a  massive  advertising      Hatfield,  Herts.  ALIO  ONZ.  Hatfield  61151. 


SENSODYNE  SEARCH  TOOTHBRUSHES 

Premium  priced  for  premium  profits. 
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Honest  policy 

Some  chemist  contractors  are  likely  to 
take  offence  at  the  tone  of  the 
Department  of  Health  letter  concerning 
participation  in  the  current  discount 
inquiry  (pi  148).  "I  have  to  inform  you 
that  the  Department  would  be  expected 
[by  Parliament]  to  exercise  statutory 
powers  to  compel  contractors  to  supply 
price  information"  is  hardly  friendly 
persuasion  —  but  it  is  nevertheless 
realistic. 

Last  month  the  Pharmaceutical 
Services  Negotiating  Committee  reported 
(C&D,  May  29)  that  only  230  of  the  600 
contractors  asked  to  take  part  in  the 
inquiry  had  agreed  to  do  so,  compared 
with  the  300,  as  least,  considered 
necessary  for  a  meaningful  result  in 
statistical  terms.  Indeed,  the  hoped-for 
number  had  been  more  of  the  order  of  500 
participants,  so  the  current  shortfall  is 
totally  unacceptable. 

Many  of  the  contractors  who  have 
refused  to  take  part  (or  ignored  the 
appeal)  will  have  valid  reasons  for  doing 
so,  but  so  long  as  the  profession  fails  to 
provide  the  evidence  upon  which  it 
expects  its  remuneration  to  be  based, 
there  will  be  those  who  suspect  the 
reluctance  is  motivated  by  a  wish  to  hide 
something.  Perhaps  in  some  cases  it  is  — 
there  will  inevitably  be  contractors  who 
receive  above  the  current  discount  scale, 
just  as  there  are  those  who  are  below  it: 
that  the  one  group  gains  financially  while 
the  other  loses  out  is  an  unavoidable  fault 
of  the  averaging  system.  Both  groups, 
however,  must  be  in  the  sample. 

We  make  no  apology  for  wanting  to 
see  everything  out  in  the  open,  because  in 
the  long  term  that  is  in  the  interest  of  the 
vast  majority  of  contractors.  Pharmacy's 
negotiators  have  recently  made  much  of 
the  fact  that  the  contract  is  "cost  plus," 
using  this  argument  to  dissuade  the 
Government  from  applying  its  public 
sector  "norm"  of  4  per  cent  to  the 
repayment  of  costs  necessarily  incurred  in 
fulfilling  the  contract.  They  are  entitled  to 
win  the  point  because  it  is  unquestionably 


fair. 

But  contractors  must  also  be  prepared 
to  be  "fair"  to  the  taxpayer  —  which 
simply  means  ensuring  that  the  costs 
reimbursed  are  indeed  actual  costs.  The 
bad  press  given  to  the  opticians  for  their 
alleged  overpayments  —  ie  claiming 
reimbursement  rates  higher  than  the 
prices  paid  —  should  be  warning  enough, 
and  pharmacy  cannot  afford  to  dissipate 
public  support  when  engaged  in 
remuneration  disputes  or  in 
confrontations  with  the  medical 
profession. 

Finally,  it  should  be  remembered  that 
the  Department  has  reserve  powers  in  this 
area  and  according  to  the  NHS  Act  1977, 
the  Secretary  of  State  may  require  a 
contractor  "to  furnish  at  such  times,  in 
such  manner  and  in  such  form  as  may  be 
so  prescribed  such  estimates,  returns  or 
information  relating  to  the  undertaking  as 
may  be  so  prescribed."  The  public 
relations  dangers  in  forcing  the  DHSS 
into  such  a  course  of  action  need  not  be 
spelled  out. 

At  the  moment  contractors  are  doing 
well  by  having  right  on  their  side:  the 
review  panel's  first  award,  on  property 
costs  (pi  148),  is  clearly  closer  to  the 
PSNC's  submissions  than  to  the  DHSS 
and  proves  yet  another  case  of  "under- 
payment" which  had  been  denied  during 
years  of  negotiations  without  an 
independent  assessment.  Yet  we  already 
have  a  hint  from  the  Minister  for  Health 
that  the  award  is  not  to  the  liking  of  the 
Government.  If  it  is  rejected,  or  modified 
for  political  purposes,  contractors  will 
find  themselves  back  on  the  battlefield. 
They  will  then  need  a  whiter-than-white 
image  if  they  are  to  receive  the  support  of 
public  opinion.  ■ 


Hospital  pay 

As  C&D  went  to  press  on  Wednesday  it 
was  announced  in  the  Commons  that 
hospital  pharmacists  have  been  offered 
a  6V2  per  cent  salary  increase.  Nurses 
are  offered  7  Vi  per  cent  and  most  other 
groups  6  per  cent  (see  also  pi  149). 
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THIS  WEEK'S  NEWS 


Panel  makes  £15m 
property  award 


The  pharmacy  review  panel  set  up  to 
advise  on  chemist  contractors'  NHS 
remuneration  has  recommended  an  award 
worth  £15m  in  respect  of  property  costs. 
It  is  the  panel's  first  decision  and  is 
favourable  to  the  contractors' 
submissions. 

The  award  was  considered  at  last 
week's  meeting  of  the  Pharmaceutical 
Services  Negotiating  Committee,  which 
has  issued  the  following  statement:- 
"The  recommendations  of  the  panel  may 
be  summarised  as  follows: 

1.  That  property  costs  incurred  in  NHS 
dispensing  should  continue  to  be 
reimbursed  on  the  basis  of  an  estimate  of 
the  area  required  for  such  work. 

2.  That  that  area  should  be  the  sum  of  the 
area  specifically  allocated  to  NHS 
dispensing  plus  an  amount  of  residual 
space  calculated  as  follows:  (a)  if  residual 
space  exceeds  225  sq  ft,  allocate  an 
amount  equal  to  the  area  specifically 
allocated  for  NHS  dispensing;  (b)  if 
residual  space  is  less  than  225  sq  ft, 
allocate  the  whole  amount  to  NHS 
dispensing  up  to  a  limit  of  100  per  cent  of 
the  NHS  dispensing  area; 

3.  That  acccount  should  be  taken  of  the 
distinction  between  normal  and  rota 
opening  hours. 

"In  applying  the  formula  per  (1)  and 
(2)  above  to  pharmacy  areas,  the 
following  definitions  are  used:-  (1)  Area 
specifically  allocated  to  NHS  dispensing 
consists  of  the  area  of  the  dispensary  and 
the  area  used  for  dispensing  stock  storage. 
(2)  Residual  area  consists  of  shop  space  (ie 
service  area  including  space  behind 
counters),  toilets  and  washrooms,  offices, 
corridors,  rest  rooms  etc. 

"The  effect  of  the  panel's  formula  is 
to  maintain  the  area  specifically  allocated 
to  NHS  dispensing  but  to  increase  the 
NHS  allocation  of  the  residual  area. 


Backdating 


"It  had  previously  been  agreed  between 
PSNC  and  DHSS  that  the  formula  would 
apply  from  March  1,  1977,  and  it  is 
estimated  that  for  the  period  1977-82  the 
formula  increases  by  £15m  the  amount 
due  to  be  reimbursed  in  respect  of 
property  costs,  ie  rent,  rates,  repairs,  heat 
and  lighting  and  capital  allowances  on 
fixtures  and  fittings. 

"However,  in  negotiations  in  1981, 
PSNC  and  DHSS  agreed  that  a 
provisional  sum  of  £8m  should  be  credited 


on  the  basis  of  an  earlier  DHSS  offer, 
leaving  a  further  £7m  to  be  credited  to  the 
balance  sheet.  PSNC  decided  to  make  a 
formal  request  to  DHSS  that  the  panel's 
recommendations  be  implemented  from 
the  agreed  date  and  to  submit  a  proposal 
in  respect  of  the  treatment  of  rota  hours. 

"When  DHSS  confirmation  has  been 
obtained  PSNC  will  be  in  a  position  to 
examine  the  balance  sheet  and  consider 
the  options  for  an  increase  in  the  payment 
to  pharmacist  contractors." ■ 


Discounts:  'tell  or 
else'  DHSS  warns 


Pressure  is  being  put  upon  NHS  chemist 
contractors  to  ensure  that  the 
forthcoming  "discount"  inquiry  achieves 
a  statistically  valid  sample  —  otherwise 
there  is  the  threat  of  compulsion. 

A  letter  from  the  Department  of 
Health  to  the  Pharmaceutical  Services 
Negotiating  Committee  is  to  be  sent  by 
PSNC  to  contractors  who  have  not  so  far 
responded  to  the  request  for  discount 
information  —  some  600  were 
approached  originally.  The  following  is 
the  text  of  the  DHSS  letter: 
"I  am  writing  to  you  to  express  the 
Department's  concern  that  many 
contractors  selected  for  the  net  ingredient 
cost  inquiry  have  not  agreed  to 
participate.  We  recognise  and  appreciate 
the  role  played  by  the  PSNC  in 
encouraging  contractors  to  agree  to  take 
part  but  these  initiatives  have  met  with 
only  modest  success.  In  the  Department's 
opinion,  there  is  a  high  risk  that  the 
inquiry  would  be  biased  if  it  was  to  be 
completed  with  less  than  half  of  the 
contractors  originally  selected. 

"This  is  unacceptable  in  view  of  the 
Department's  accountability  to 
Parliament  and  I  have  to  inform  you  that 
the  Department  would  be  expected  to 
exercise  statutory  powers  to  compel 
contractors  to  supply  price  information 
needed  to  establish  an  accurate  estimate 
of  the  adjustment  to  drug  reimbursement 
prices. 

"Obviously  we  would  wish  to  avoid 
any  kind  of  compulsion  and  immediate 
voluntary  agreements  to  participate  by 
contractors  selected  for  the  inquiry  would 
avoid  this  undesirable  action  and  assist  the 
PSNC  and  the  Department  in  their 


negotiations.  I  would  be  obliged  if  you 
could  bring  the  contents  of  this  letter  to 
the  attention  of  those  contractors  who 
were  selected  for  the  inquiry  but  who  have 
not  agreed  to  participate." 
Comment,  pi  147.  ■ 


Tesco  launch  own 
brand  medicines 

Tesco  are  launching  their  first  own-label 
general  sales  list  medicines  on  July  1 . 
Aspirin,  soluble  aspirin  and  paracetamol 
tablets  BP  will  be  available  foil-wrapped 
in  cartons  of  24  (£0.40,  £0.45  and  £0.48 
respectively). 

The  aspirin  and  paracetamol  will  be 
sold  in  all  Tesco  stores  but  the  soluble 
aspirin  in  larger  branches  only.  The 
tablets  are  manufactured  for  Tesco  by 
Clark  Proprietary  Medicines  UK  Ltd.  A 
spokesman  for  Tesco  said  the  company 
had  no  definite  plans  for  extending  the 
range  but,  as  with  all  other  potential 
development  areas,  it  was  always  under 
review. 

□  Only  one  of  the  three  concessions 
Tesco  were  considering  offering  to 
pharmacists  is  under  negotiation  at 
present  (C&D  March  27,  p524)  but  the 
arrangements  at  Irlam,  Manchester,  have 
yet  to  be  completed.  The  concession  will 
only  be  included  when  this  store  is 
redeveloped.  ■ 

PIP  codes  for 
generics 

The  July  issue  of  the  Chemist  & 
Druggist  Price  List,  which  should 
reach  subscribers  during  the  next  week, 
includes  Pharmaceutical  Interface 
Product  (PIP)  codes  for  a  wide  range 
of  generic  tablets.  The  range  is  based 
on  the  National  Pharmaceutical 
Association's  Price  Calculator,  but  has 
been  extended  to  cover  all  the  common 
pack  sizes,  both  over-the-counter  and 
bulk  purchase,  so  that  the  code  may  be 
used  for  ordering  purposes  and  for 
transactions  at  point  of  sale  where  PIP 
code  is  in  use. 

C&D  has  taken  the  opportunity  to 
provide  Drug  Tariff  prices  for  all  items 
in  the  PIP  code  table  which  are  also  in 
the  Tariff.  These  will  be  updated 
monthly  with  the  co-operation  of 
NPA.  We  hope  that  this  will  enable 
chemist  contractors  in  England  and 
Wales  to  be  kept  informed  of  the  latest 
prices  more  quickly  than  is  possible 
through  the  Tariff's  quarterly 
amendments.  ■ 
 I 
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28pc  increase  in 
adverse  drug 
reaction  reports 

The  Committee  on  Safety  of  Medicines 
received  13,032  reports  of  suspected 
adverse  reactions  to  medicinal  products  in 
1981,  a  28  per  cent  increase  over  the 
previous  year. 

According  to  the  CSM 's  annual 
report  published  this  week,  the  increase 
can  mainly  be  attributed  to  a  large 
number  of  reports  on  one  drug  — 
benoxaprofen  (also  see  pi  150).  During  the 
year,  the  Committee  set  up  a  working 
party  to  consider  the  possibility  of  adverse 
reaction  reporting  by  pharmacists  and 
ophthalmic  opticians.  The  Medicines 
Commission's  annual  report  1981  notes 
that  "the  Commission  considered  whether 
a  better  service  might  not  be  provided  to 
the  public  if  greater  use  were  made  of  the 
training  and  experience  of  pharmacists  in 
the  area  of  prescribing  medicines  over  the 
counter.  They  recognised  the  importance 
of  maintaining  the  balance  of  convenience 
to  risk  for  the  public  and  concluded  that  a 
case  could  be  made  for  reviewing  the 
procedure  for  reclassifying  the  status  of 
medicines,"  in  particular  from  POM  to  P. 

In  considering  the  control  of  herbal 
and  homoeopathic  medicines,  the 
Commission  was  concerned  that  herbal 
medicines  could  be  labelled  for  treatment 
of  conditions  for  which  advertising  was 
prohibited  for  orthodox  medicines.  The 
Commission  asked  for  the  matter  to  be 
borne  in  mind  during  the  general  review 
of  medicines. 

The  Committee  on  the  Review  of 
Medicines  still  had  to  consider  about 
14,000  products  at  the  end  of  the  year. 
There  was  a  reduction  of  about  750  in  the 
number  of  unreviewed  licences,  as  a  result 
both  of  review  licensing  action  and 
cancellations  by  licence  holders  for 
commercial  and  other  reasons. 

Simplifications  were  introduced  to 
speed  the  review.  More  reliance  would  be 
placed  on  existing  legislation  defining 
products  safe  enough  to  be  on  the  General 
Sales  List  and  controlling  the  advertising 
claims  to  the  public  than  on  detailed 
evaluation.  Prescription  and  pharmacy 
medicines  would  be  reviewed  in  smaller 
groups  and  review  would  be  related  to  the 
decision  whether  to  renew  licences  upon 
their  normal  expiry. 

Annual  Reports  for  1981  of  the  Medicines 
Commission,  CSM,  CRM,  etc  (HMSO, 
£2.50).  m 

Enema  recall 

A  small  number  of  Fletchers  disposable 
enema  bags  may  be  contaminated  with 
mineral  oil,  say  manufacturers  Pharmax. 
This  contamination  is  clearly  visible  as  an 
immiscible  film  or  droplets  on  the  surface 
of  the  enema  solution.  The  contamination 
is  of  cosmetic  significance  only,  the 


"Are  you  sure  this  is  the  Isle  of  Man?" 


company  says,  and  does  not  indicate  any 
lack  of  effectiveness  or  detrimental  effect 
to  the  patient. 

Pharmacists  are  requested  to  inspect 
stocks  and  return  any  contaminated 
products,  via  wholesalers,  for  credit. 
Batches  from  and  including  the  following 
numbers  should  not  be  affected: 
phosphate  enema  standard  tube,  21065; 
phosphate  enema  long  tube,  21060; 
Predenema  standard  tube  21 152; 
Predenema  long  tube  21000.  Pharmax 
Ltd,  Bourne  Road,  Bexley,  Kent.  ■ 

Further  stoppages 
in  NHS  likely 

The  Health  Service  dispute  looked  set  to 
escalate  as  C&D  went  to  press  on 
Wednesday.  The  24  hour  stoppage  in  the 
NHS  was  going  ahead  and  other  non- 
NHS  workers  were  being  asked  to  come 
out  in  sympathy. 

TUC  health  service  unions  had 
rejected  a  6  per  cent  pay  rise  and  were 
reportedly  furious  with  the  Royal  College 
of  Nursing  for  recommending  that  its 
members  accept  a  7.5  per  cent  pay  rise. 

Last  Friday  ASTMS  issued  a 
statement  pledging  full  and  continuing 
support  for  the  TUC  campaign.  After  a 
meeting  of  the  occupational  advisory 
committee  chairman,  secretaries,  and 
TUC  Health  Services  Committee 
representatives,  at  which  the  Guild  of 
Hospital  Pharmacists  was  also 
represented,  a  resolution  was  drafted 
which  congratulated  all  sections  of  the 
ASTMS  Health  Service  membership  on 
their  response. 

Although  fully  aware  of  the  growing 
impact  of  the  dispute  on  the  NHS  the 
resolution  insisted  on  a  fair  and 
acceptable  settlement  of  the  1982  claim 
fully  financed  by  additional  government 
money  as  a  pre-requisite  for  discussion 
about  any  future  machinery. 
□  As  part  of  the  NHS  pay  dispute, 
selected  industrial  action  is  being  taken  by 
some  staff  at  the  Scottish  Health  Service's 
information  division.  As  a  result  monthly 
prescription  statistics  are  at  the  present 
unavailable.! 


Golden  Hinde  late 
but  very  seaworthy 

The  good  ship  Golden  Hinde,  crewed  by  a 
reducing  number  of  pharmacists, 
eventually  completed  a  safe  passage  from 
Troon  to  Liverpool  last  week.  It  arrived 
two  days  late  after  battling  against  gale 
force  winds  in  the  Irish  sea  and  having  to 
heave  to  off  the  Isle  of  Man. 

The  vessel  left  Troon  on  the  Monday 
with  a  crew  of  30  pharmacists,  four 
Winpharm  personnel  and  six  professional 
sailors  under  skipper  Tom  Edge.  The 
Hobbypharm  Sailing  Club  was  due  to 
arrive  in  Liverpool  on  the  Thursday  after 
an  overnight  stay  and  civic  reception  in 
Carrick  Fergus,  Northern  Ireland.  The 
following  wind  which  pushed  the  square- 
rigged  replica  galleon  down  the  Scottish 
coast  died  and  the  "iron  spinnaker"  (alias 
the  engine)  had  to  be  employed  but 
proved  faulty.  The  Golden  Hinde  arrived 
too  late  for  her  crew  to  enjoy  the  civic 
reception  but  they  were  nevertheless 
treated  to  some  real  Irish  hospitality. 

Repairs  to  the  engine  were  carried  out 
in  Belfast  and  the  Golden  Hinde  left  for 
Liverpool  on  Wednesday  night  but  minus 
16  pharmacists  who  had  to  cross  the  Irish 
Sea  by  ferry  to  fulfill  business 
commitments. 

However,  Mike  Doxat-Pratt, 
marketing  manager,  Winpharm,  reported 
the  Golden  Hinde  to  be  "incredibly 
seaworthy.  "We  faced  a  gale  force  head 
wind  on  our  way  back  and  had  to  heave  to 
with  our  engine  running  through  two  tides 
off  the  Calf  of  Man  (the  southern  tip  of 
the  Isle  of  Man)." 

Two  pharmacists  were  awarded  prizes 
of  bosun's  calls  for  climbing  the  90ft  to 
the  top  of  the  mainmast  above  the 
"fighting  tops"  to  adjust  the  club 
pennants  —  Morton  Hickson,  Surrey,  and 
Jack  Hirst,  Keighley.  John  Mori, 
marketing  director,  Macarthys,  and  Tony 
Davies,  a  community  pharmacist  from 
Sheffield,  distinguished  themselves  as 
watch  leaders,  as  did  Donald  Provost, 
Walsall,  who  worked  on  the  engine  knee- 
deep  in  diesel  oil.  ■ 
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Dosage  change  for 
benoxaprofen 
issued  by  Dista 

Dista  are  circulating  a  letter  to  general 
practitioners  and  hospital  pharmacists 
announcing  a  change  in  the  recommended 
dosage  of  their  anit-inflammatory,  Opren. 
"For  patients  over  the  age  of  65,  300mg 
daily  should  not  be  exceeded  as  the  rate  of 
elimination  is  commonly  reduced  in  such 
patients."  The  recommended  dosage  of 
600mg  daily  is  otherwise  unchanged. 

In  the  letter  the  company  says  the  new 
regimen  for  the  elderly  "will  recognise 
that  patients  with  impaired  renal  function 
often  require  reduced  dosage  of  drugs  and 
this  applies  to  Opren.  Kinetic  studies  in 
elderly  patients  have  shown  that  the 
elimination  of  Opren  is  often  prolonged  in 
such  individuals. 

"The  clearance  of  Opren  from  the 
serum  correlates  with  creatinine  clearance. 
As  it  is  often  not  feasible  to  carry  out 
detailed  renal  studies  in  all  elderly 
patients,  this  dosage  recommendation  has 
been  made  general  for  that  section  of  the 
population." 

Commons  statement 

In  a  Commons  written  reply  this  week,  Mr 
Kenneth  Clarke  said:  "Up  to  the  end  of 
March  1982  (the  latest  date  for  which 
figures  are  readily  available)  the 
Committee  on  Safety  of  Medicines  had 
received  reports  of  28  cases  in  which 
benoxaprofen  was  suspected  of  causing  an 
adverse  reaction  and  the  patient  had  died. 
The  adverse  reactions  reported  in  these 
cases  were: 

Skin  disorders  3 
Gastro-intestinal  disorders  17 
Liver  disorders  2 
Blood  disorders  4 
Kidney  disorders  2 

"It  is  emphasised  that  the  existence  of 
these  reports  does  not  necessarily  imply 
either  a  causal  relationship  between  drug 
and  reaction  in  all  cases,  or  that  death  was 
due  to  the  adverse  reaction. 

"In  addition,  recent  reports  in 
professional  literature  have  documented  a 
further  eight  cases  in  which  deaths  from 
liver  or  kidney  failure  were  suspected  to 
be  associated  with  treatment  with 
benoxaprofen.  The  CSM  is  aware  of  these 
reports.  Nearly  all  the  deaths  associated 
with  treatment  with  benoxaprofen  have 
occurred  in  elderly  patients,  many  of 
whom  were  also  receiving  other  medicinal 
treatment.  Following  consideration  of 
these  reports  and  other  data,  the  CSM  has 
advised,  and  the  company  concerned  has 
agreed,  that  in  patients  over  the  age  of  65 
the  daily  dose  should  not  normally  exceed 
300mg."  Opren  has  been  available  on 
prescription  since  October  1980,  and  has 
been  under  careful  consideration  since  last 
year,  according  to  a  Department  of 
Health  spokesman.  ■ 
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CHEMIST  ASSISTANT 

OF  THE  YEAR 

COMPETITION 
Don't  miss  the  boat! 

A  final  chance  to  enter  the  C&D  Chemist  Assistant  of  the  Year 
Competition  —  entry  forms  must  be  returned  to  reach  Independent 
Chemists  Marketing  Ltd  at  Warminster  by  June  30. 

A  few  simple  questions,  a  few  moments  thought  for  the  "tie- 
breaker," and  an  assistant  can  be  on  the  road  to  the  top  prize  of 
£1 ,000,  to  be  awarded  at  the  grand  final  in  London  in  November.  On 
the  way  there  are  regional  heats  with  £100  top  prizes  —  and  at  each 
level  the  chance  to  meet  with  others  doing  the  same  worthwhile  job. 

Many  ICML  wholesalers  —  who  distribute  for  NPA  Products,  the 
joint  sponsors  of  the  competition  —  are  planning  special  functions  to 
coincide  with  the  regional  heats,  some  educational,  some  social,  so 
there  will  be  every  reason  for  assistants  and  their  proprietors  and 
managers  to  get  really  "involved."  All  contestants  are  automatically 
entered  for  a  draw  for  one  of  12  radio-cassette  recorders,  and  all 
pharmacies  with  two  or  more  contestants  are  in  the  draw  for  an 
electric  coffee-maker. 

Contact  your  ICML  wholesaler  if  further  forms  entry  are  required 
But  do  it  today.  Good  luck  —  we  look  forward  to  seeing  you  in  the 
regional  finals. 


What's  wrong  with 
barefoot  doctors? 

Why  on  earth  does  John  Ball  (GMSC 
chairman)  think  doctors  might  react 
violently  to  pharmacists  edging  into  the 
treatment  of  minor  illness,  asks  John 
Williamson  in  last  week's  Doctor. 
"Nothing  but  good  can  come  from 
pharmacists  annexing  that  bit  of  the 
medical  domain  many  of  us  call  trivia," 
he  says. 

Many  patients  visit  the  doctor  because 
there  is  no  real  alternative,  he  says.  "The 
National  Pharmaceutical  Association  is 
quick  to  point  out  that  they  are  not  setting 
up  as  barefoot  doctors.  But  why  not? 
That  would  be  ever  so  useful ..." 
However  there  will  not  be  much  progress 
while  doctors  and  pharmacists  continue  to 
squabble,  he  concludes.  ■ 

'Unique'  meeting 

A  unique  meeting  in  a  unique  environ- 
ment was  the  description  given  to  the 
recent  joint  meeting  of  the  British  Society 
for  the  History  of  Pharmacy  and  the 
Pharmaceutical  Society  of  Great  Britain, 
held  at  the  Science  Museum,  London. 

Dr  Brian  Bracegirdle,  keeper, 
Wellcome  Museum  of  the  History  of 
Medicine,  in  a  preliminary  talk,  provided 
the  background  to  the  transfer  of  the 
Wellcome  collection  to  the  Science 
Museum  and  the  work  entailed  in 


cataloguing  some  120,000  objects. 
Members  and  guests  were  then  invited  to 
tour  the  two  galleries  specially  arranged 
and  designed  to  house  the  collection. 
When  opening  the  meeting  Mr  A.  Wright, 
president  BSHP,  welcomed  James 
Coleman,  secretary  of  the  Irish  Society  for 
the  History  of  Pharmacy,  and  Helen 
Maclean,  assistant  secretary, 
Pharmaceutical  Society  of  New  Zealand. 

Mr  Wright  also  announced  that  Dr 
W.E.  Court  had  been  appointed  president 
BSHP  and  Mr  J.C.  Bloomfield  re-elected 
treasurer.  ■ 

Health  statistics 

Provisional  figures  suggest  that  oral 
contraceptives  were  prescribed  for  just 
over  2.8m  women  in  England  in  1981,  Mr 
Kenneth  Clarke  said  in  a  Commons 
written  answer.  In  a  further  answer  he 
said  that  83  per  cent  of  schoolgirls  in 
England  had  been  vaccinated  against 
rubella  by  their  fourteenth  birthday, 
according  to  provisional  1981  figures.  Mr 
Geoffrey  Finsberg  said  the  provisional 
figure  for  measles  vaccine  uptake  was 
"disappointingly  low"  at  55  per  cent,  but 
showed  a  slight  increase  over  1980.  ■ 


Retail  sales 


The  Deparment  of  Trade  retail  sales  index 
for  dispensing  chemists  in  April 
(excluding  NHS  receipts)  rose  by  7  per 
cent  to  155  (1978  =  100),  compared  with 
an  all  business  rise  of  8  per  cent  to  146.  ■ 
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PEOPLE      TOPICAL  REFLECTIONS 


By  Xrayser 


Mrs  S.  Whitehead,  of  T.  Walne 
Chemist,  Elswick  Road,  Preston, 
receives  her  prize  of  a  quartz  carriage 
clock  from  Mr  Geoff  Paxton,  of  Cupal 
Ltd.  She  was  a  winner  of  a 
competition  centred  around  the 
benefits  offered  by  one  of  Cu pal's 
family  medicines 

Pharmacy  fortifies 
the  over  90s 

Does  practising  pharmacy  help  to  prolong 
life?  Because  come  the  fourteenth  of  next 
month,  there  will  be  no  fewer  than  three 
centenarian  pharmacists  in  the  UK. 
Despite  the  fact  that  females  normally 
enjoy  greater  longevity  than  men,  each  of 
Britain's  100-year-old  pharmacists  is 
male. 

Oldest  by  a  whisker  is  Mr  William 
Burns,  of  104  Main  Street,  Dreghorn, 
Irvine,  Ayrshire,  whose  hundredth 
birthday  was  on  December  3,  1981 . 

Next,  just  two  months  younger,  comes 
Mr  Francis  William  Boon,  of  Eller  Lee, 
Sedburgh  Road,  Kendall,  Cumbria,  who 
reached  his  centenary  on  February  12. 
Still  mentally  alert,  Mr  Boon  remembers 
his  two  attempts  to  pass  his  qualifying 
examination  in  1904  —  he  won  through 
second  time  round.  His  pharmacy  is  now 
run  by  his  grandson. 

The  hundredth  birthday  that  will  be 
celebrated  on  July  14  is  that  of  Mr  Isaac 
Hallam,  of  36  Cromer  Road,  Branksom, 
Poole,  Dorset.  Now  cared  for  by  his 
daughter,  who  is  also  a  pharmacist,  Mr 
Hallam  was  admitted  to  the  profession  in 
1907. 


Delays 


We  can  have  nothing  but  praise  for  Mr 
David  Sharpe,  in  his  role  of  chairman  of 
PSNC,  for  addressing  the  Minister  for 
Health,  Mr  Kenneth  Clarke,  at  PSNC's 
first  annual  dinner,  urging  the 
introduction  of  an  annual  round  of 
negotiations  in  line  with  all  the  other 
professions.  Stout  stuff  to  tackle  the 
Minister  directly  with  the  statement:  "I 
can  think  of  no  other  profession  which  is 
called  to  produce  the  goods  or  services 
and  is  still  arguing  about  the  rate  of 
payment  five  years  later." 

The  Minister's  reply  is  worth  thinking 
about.  First  he  said  the  contract  needed 
simplification,  it  is  too  complex  and  many 
contractors  do  not  fully  understand  the 
system  .  .  .  which  causes  many 
disagreements  and  disputes.  Well,  that's 
as  may  be,  but  it  is  in  the  nature  of 
contracts  that  areas  of  doubt  arise  so  that 
fine  points  have  to  be  clarified  by  specific 
clauses.  The  contract  is  the  result  of  years 
of  working  agreements  and  is  capable  of 
exceedingly  fine  tuning.  It  is  therefore  not 
altogether  surprising  that  the  busy 
pharmacist,  faced  with  the  body  of  such  a 
contract,  finds  it  difficult  to  grasp  as  an 
easy  concept.  It  is  not  a  simple  thing,  but 
by  the  nature  of  our  work  is  complex  — 
and  accurate. 

I  suspect  that  a  simpler  contract  could 
turn  out  to  be  an  over-simplification.  It  is 
easy  to  say  we  want  our  costs  plus  some 
reasonable  level  of  profit,  but  the  very 
first  problem  is  to  define  cost.  However, 
to  a  large  extent  that  part  of  the  Minister's 
reply  can  be  written  off  as  flannel,  when 
compared  with  his  statement  that  he  could 
find  himself  contemplating  the  rejection 
of  the  review  panel's  first  award.  When 
you  consider  that  it  was  he,  when  in 
opposition,  who  advocated  setting  up  this 
panel  we  have  a  blithe  reminder  of  the 
value  of  a  politician's  kiss. 

Cash  —  no  flow! 

I  seem  to  be  short  of  money  lately,  so  rang 
my  accountant  (who  was  busy  preparing 
my  accounts)  to  see  if  he  could  shed  some 
light  on  the  problem  since  he  had  already 


indicated  that  I  had  not  had  a  bad  year 
after  all.  Two  or  three  days  later  I  had  a 
copy  of  my  draft  accounts  for  signature, 
and  a  letter  from  which  I  abstract  a 
paragraph  and  some  figure  (suitably 
modified  since  I  wouldn't  want  to  be  too 
easily  identified). 

I  quote:  "It  would  be  of  interest  if  you 
could  consider  the  balance  due  from  the 
National  Health  Service.  It  appears  to  me 
that  the  amount  outstanding  at  March  31 
was  as  follows :- 

£ 

January  a/c  (paid  1.4.82)  6,000 
February  a/c  (paid  1.5.82)  7,000 
March  a/c  (paid  1.6.82)  8,000 

21,000 

Less 

Advance  paid  March  5,000 
April  BP  A  in  May  payment  200 
May  BPA  in  June  payment  200 

5,400 

15,600 


"This  amount  is  very  high  and  does 
explain  why  even  when  profits  are 
reasonable  there  is  not  a  substantial  bank 
balance.  With  stock  standing  at  some 
£2,500,  a  substantial  amount  of  your 
profit  is  required  to  finance  current  assets. 
I  enclose  your  income  tax  return  for  the 
year  ended  April  5,  1982,  for  signature, 
and  our  firm's  charges  for  your  attention 
in  due  course  .  .  .!" 

Since  this  year  has  seen  all  my 
creditors  bring  their  settlement  dates  to 
within  30  days,  I  can  see  very  clearly  why  I 
am  a  bit  short  of  the  ready,  and  must  ask, 
if  my  accountant  has  got  it  right  (I  am  his 
only  pharmacist  contractor  account)  why 
the  PSNC  has  not  been  able  to  bring  this 
matter  forward  as  a  subject  of 
considerable  importance? 


HYGICARE 

For  The  Problem  Of  Incontinence 


Please  send  me  further  details  of  the  Hygicare  Service  ' 


Address- 


.Tel.  No.. 


Undercover  Products  (Int)  Ltd  ,  Queensway  Indusrnal  Estate  I 
Wrexham,  Clywd  Tel:  (0978)  53535 
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PRESCRIPTION  SPECIALITIES 


Garamycin  eye/ear 
drops 

Manufacturer  Kirby-Warrick 
Pharmaceuticals  Ltd,  Mildenhall,  Bury  St 
Edmunds,  Suffolk  IP28  7 AX 
Description  Sterile  aqueous  isotonic 
solution  containing  gentamicin  sulphate 
equivalent  to  3mg  of  base  per  ml. 
Benzalkonium  chloride  is  included  as  a 
preservative 

Indications  Topical  treatment  of 
infections  of  the  external  structures  of  the 
eye  and  its  adnexa  caused  by  susceptible 
bacteria.  Prevention  of  ocular  infection 
after  removal  of  a  foreign  body,  burns  or 
lacerations  of  the  conjunctiva,  damage 
from  chemical  or  physical  agents  and 
before  and  after  ocular  surgery.  Topical 
treatment  of  otitis  externa  caused  by 
susceptible  bacteria 

Dosage  One-two  drops  should  be  instilled 
in  the  affected  eye  every  four  hours  as 
required.  The  ear  canal  should  be  cleaned 
thoroughly  and  three-four  drops  instilled 
three  to  four  times  a  day 
Contraindications  Hypersensitivity  to  any 
of  the  components  of  the  preparation. 
Fungal  or  viral  infections 
Packs  10ml  bottle  (£1 .70  trade) 
Supply  restrictions  Prescription  only 
Issued  July  1,  1982  ■ 

Garamycin  eye 
ointment 

Manufacturer  Kirby-Warrick 
Pharmaceuticals  Ltd,  Mildenhall,  Bury  St 
Edmunds,  Suffolk  IP28  7 AX 
Description  Paraffin  ointment  base 
containing  gentamicin  sulphate  equivalent 
to  3mg  gentamicin  base  per  gram. 
Methylhydroxybenzoate  and 
propylhydroxybenzoate  are  included  as 
preservatives 


Indications  As  for  the  ophthalmic  uses  of 
Garamycin  drops 

Dosage  Apply  a  sufficient  amount  of  the 
ointment  two  to  four  times  a  day 
Contraindications  As  for  Garamycin 
drops 

Precautions  Ophthalmic  ointments  may 

retard  corneal  healing 

Packs  3g  tube  (£1 .23  trade) 

Supply  restrictions  Prescription  only 

Issued  July  1,  1982  b 


Monotrim  injection 

From  July  1  Duphar  are  introducing  a 
new  injectable  presentation  of  Monotrim 
for  the  treatment  of  susceptible  infections 
caused  by  trimethoprim-sensitive 
organisms. 

The  injection  is  packed  in  5ml 
ampoules  containing  a  sterile,  clear, 
colourless,  aqueous  solution  of 
trimethoprim  lactate  equivalent  to  20mg 
trimethoprim  base  per  ml.  It  may  be 
administered  by  direct  intravenous  or 
intramuscular  injection.  Trade  price  for  a 
box  of  5  x  5ml  ampoules  is  £3.38.  Duphar 
Laboratories  Ltd,  Gaters  Hill,  West  End, 
Southampton.  ■ 


Inderex  capsules        Ostomy  discs 


Manufacturer  Imperial  Chemical 
Industries  pic,  Alderley  Park, 
Macclesfield,  Ches  SK10  4TF 
Description  Opaque  pink/grey  capsules 
printed  with  the  name  "Inderex"  and  the 
ICI  roundel.  Each  capsule  contains  160mg 
propranolol  hydrochloride  in  the  form  of 
spheroids  having  a  sustained  release 
coating  to  provide  long  action,  and  5mg 
bendrofluazide 

Indications  Management  of  mild  to 
moderate  hypertension 
Dosage  One  capsule  daily  should  prove 
effective  in  most  cases.  For  new  patients  a 
maximum  response  is  usually  achieved 
within  one  week.  If  a  greater 
antihypertensive  effect  is  desired  Inderex 
is  compatible  with  most  other 
antihypertensives  but  the  normal 
precautions  and  contraindications 
observed  with  propranolol  and 
combinations  of  other  blood  pressure 
lowering  drugs  still  apply.  Patients  being 
transferred  from  a  combination  of 
treatments,  which  includes  a  beta-blocker, 
should  have  the  treatments  withdrawn 
gradually  as  Inderex  is  introduced.  Not 
recommended  for  children 
Contraindications,  precautions  etc  As  for 
Inderetic 

Packs  10  x  28  calendar  pack  (£8 1 .20  trade) 
Supply  restrictions  Prescription  only 
Issued  June  1982  a 


Realistic  ostomy  adhesive  discs  are  now 
available  from  Salt  &  Son  Ltd.  Realistic  is 
a  double  sided  adhesive  sealing  washer 
and  it  is  claimed  to  be  particularly  suitable 
for  use  in  cases  of  extremely  liquid  faeces, 
and  also  urostomy.  The  discs  are  33A'm 
diameter,  and  dissimilar  adhesive  is  used 
on  either  side  of  a  central  stabilising 
laminate.  The  discs  are  packed  in  tens, 
and  available  in  seven  different  opening 
sizes  ranging  from  12mm  ('/2in)-38mm 
(1  Vim).  Salt  &  Son  Ltd,  220  Corporation 
Street,  Birmingham  B4  6QR.  m 

Uvistat-L  stocks 

Uvistat-L  is  once  again  available.  New 
stocks  will  not  have  the  transparent  dome 
although  the  container  will  still  carry 
instructions  for  removing  it  while  existing 
stocks  of  the  container  are  used  up.  WB 
Pharmaceuticals  Ltd,  PO  Box  23, 
Bracknell,  Berks RG12  4YS.  ■ 


Correction 


The  contents  of  Vasocon-A  eye  drops 
were  incorrectly  stated  in  C&D,  June  12, 
and  should  be:  naphazoline  hydrochloride 
0.05  per  cent,  antazoline  phosphate  0.5 
per  cent  in  a  Lipiden  base. 


CARNATION  CORN  CAPS. 
THE  EASY  OPTION. 

There's  no  need  to  hard-sell  Carnation  Corn 
After  40  years,  its  a  name  your  customers  know 
and  trust  And  national  advertising  is  telling 
them  how  Carnation  removes  corns  with-  «. 
out  trouble  or  fuss.  No  confusing  choices      )  H 
for  them  to  make.  The  single  answer  to 
all  their  com  problems. 

Carnation  is  right  for  you  too!  ,  |  \ 

Just  one  product  to  stock  -  the  best 


So  next  time  a  customer  wants 
something  for  a  corn,  sell  Carnation  - 

CARNATION 

The  gende  corn  remover 

Cuxson.  Gerrard  &  Co.  (Dressingsl  Ltd.  Oldbury  Warley 
West  Midlands.  B69  3BB.Tel:  021-552  1355. 
Available  from  all  main  U.K.  Wholesalers  and  Agents. 
Distributed  in  the  Republic  of  Ireland  by  Ovelle  Ltd.. 
Dundalk  Industrial  Estate. Coe's  RoadDundalk. 
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Premenstrual  packs 
of  Ef  amol 

An  Efamol  premenstrual  pack  (PMP)  is 
now  available  from  Britannia  Health 
Products.  Efamol  PMP  contains  40 
capsules  of  Efamol  500  and  20  tablets  of 
the  vitamins  and  mineral  supplement, 
Efavite  (£4.80). 

Recommended  dosage  is  two  capsules 
of  Efamol  500  and  1  tablet  of  Efavite 
taken  twice  a  day  on  each  of  the  ten  days 
leading  up  to  the  commencement  of  the 


next  period.  Britannia  Health  Products 
Ltd,  Lonsdale  House,  7 High  Street, 
Reigate,  Surrey  RH2  9RR.  ■ 


Two  health  food 
economy  packs 

The  Health  and  Diet  Food  Co  are 
introducing  two  economy  pack  sizes  of 
established  products. 

The  first  is  a  pack  of  500mg  safflower 
oil  capsules,  holding  250  capsules  and 
retailing  for  £2.60.  A  new  500g  pack  of 
Linusit  Gold  retails  for  £1 .99.  Health  & 
Diet  Food  Co  Ltd,  Seymour  House,  79 
High  Street,  Godalming,  Surrey  GU7 
lAW.m 

Handbag-size 
alarm 

SOS  Talisman  have  introduced  the  SOS 
Talisman  Screech  Alarm. 

The  Alarm,  which  is  blister  packed, 
retails  for  £3.20  and  a  leather  holster  is 
also  available  for  60p.  It  is  the  size  of  a 
perfume  spray  and  will  fit  into  a  pocket  or 
handbag.  When  depressed,  the  alarm 
emits  an  "ear-piercing  screech"  —  loud 


enough  to  frighten  off  the  most 
determined  attacker  and  at  the  same  time, 
act  as  a  signal  for  help. 

The  gas  cylinder  will  emit  more  than 
30  screeches  and  replacement  cylinders  are 
available.  SOS  Talisman  Co  Ltd,  Unit  6, 
Hale  Wharf  Estate,  Ferry  Lane, 
Tottenham  N179QL.  ■ 


Although  only  the  size  of  a  perfume  spray 
the  alarm  is  said  to  have  an  ear  piercing 
screech 


Sunsilk  have  been  appointed  official  hairdressers  to  Wimbledon.  The  team  of  three 
hairdressers  will  spend  the  fortnight  in  the  ladies  dressing  room  giving  a  free  hair- 
dressing  service  to  all  the  players.  Here  Suzanne,  Sally  and  Jo  put  the  finishing 
touches  on  the  ball  girls '  hair.  Ready  for  their  first  game  on  court  are  Debbie  Robson, 
Catherine  Carroll,  Donna  Lonergan  and  Sally  Khaw,  all  from  schools  around 
Wimbledon 


Update  for  Amplex 

Amplex  anti-perspirant  deodorant  has 
been  updated.  On  the  lower  half  of  the 
distinctive  waisted  bottle  two  convex 
white  lines  have  been  added. 

A  spokesman  for  Ashe  Laboratories 
says,  "This  is  a  simple  but  striking 
addition  to  the  pack  design  which  creates 
a  visual  link  across  the  range.  It  should 


appeal  particularly  to  women  while  still 
maintaining  the  unisex  positioning  of  the 
brand". 

The  anti-perspirant  deodorant  market 
is  at  present  valued  at  £52  million  with 
roll-ons  taking  47  per  cent  of  the  market. 
Ashe  laboratories  Ltd,  Ashetree  Works, 
Kingston  Road,  Leatherhead,  Surrey.  ■ 

Unichem  offers 

A  selection  of  sundries  ranging  from 
sponges  to  lunch  kits  are  on  offer  to 
Unichem  members  from  July  1-31.  On 
offer  are  the  Tommee  Tippee  range, 
Croydex  bathroom  range,  Newton 
chiropody  sponge,  Harlequin  bodytone 
massager,  Thermos  Roughneck  lunch  kit, 
Salter  bathroom  scales,  Cannon  Babysafe 
scales  and  baby  products,  Oral  B 
toothbrushes,  Culmax  shaving  brushes 
and  Dentikit  toothache  kit. 

Unichem  is  also  extending  its  health 
food  range  for  July  with  the  addition  of 
Healthcrafts  super  vitamin  E,  Heath  and 
Heather  odourless  garlic  perles,  Jessup 
GRE  caps  and  Fo-Ti  Tieng  capsules  and 
Prewetts  banana  fruit  bars.  They  will  be 
available  at  a  10  per  cent  bonus  off 
normal  trade  prices.  Unichem  Ltd,  Crown 
House,  Morden,  Surrey.  ■ 

Almay  in  Autumn 

Masquerade  is  the  Almay  Autumn 
collection  for  the  eyes  comprising  three 
palettes  of  powder  eyeshadow  (£3.15)  — 
harlequin,  festival  and  charade.  Three 
new  gentle  colour  eye  pencils  (£1 .75)  — 
rum  punch,  blue  hawaiian  and 
blackcurrant  fizz  —  have  also  been  made 
available.  The  colour  palettes  will  be 
available  from  the  end  of  August.  Almay 
Cosmetics,  PO  Box  17,  225  Bath  Road, 
Slough  SL1 4 A  V.  m 
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Metamucil  relaunched 
as  OTC  laxative 

Searle  consumer  products  are  relaunching 
Metamucil  as  a  major  OTC  laxative.  It 
has  been  re-packaged  and  will  be 
promoted  by  both  the  Searle  field  force 
and  POS  material  from  July. 

To  support  the  relaunch,  a  television 
campaign  is  planned  for  the  Tyne  Tees 
region  from  August  2.  An  introductory 
pre-pack  display  unit  will  be  available 
comprising  10  cartons  of  10  x  7g  sachets 
and  5  x  200gtubs. 

Metamucil  is  claimed  to  be  the  laxative 
market  leader  in  America,  Canada  and 
several  European  countries. 

Details  of  the  special  introductory 
bonus  are  available  from  Searle 
representatives  or  from  Searle  Consumer 


Products,  POBox53,  Lane  End  Road, 
High  Wycombe,  Bucks  HP12  4HL.  ■ 


Royal  baby  book 
from  Lilia-White 

To  coincide  with  the  birth  of  the  Royal 
baby,  Lilia-White  are  this  month 
producing  flashed  packs  of  Golden  Babe 
Bambi  disposable  napkins.  With  the 
exception  of  Overnight  10s  all  packs  will 
bear  the  flash  "Superb  royal  baby  book 
—  yours  for  £3.95  including  p  +  p".  It 
includes  a  scrapbook  section  for  cuttings. 
Lilia-  White  Ltd,  Alum  Rock  Road, 
Birmingham  B8  3DZ.  U 

Revlon  Flex  on  TV 

Revlon  Flex  is  to  be  advertised  nationally 
on  television  until  the  end  of  July.  For  the 
consumers  £1  in  cash  will  be  free  with 
every  two  purchases  of  either  the 
shampoo  and  conditioner.  Revlon 
International  Corporation,  86  Brook 
Street,  London  W1Y2BA.  ■ 

Hygicare  24-hour 
supply  service 

Some  50  wholesalers  are  now  co-operating 
in  a  service  which  enables  pharmacists  to 
guarantee  customers  a  supply  of  any 
Undercover  incontinence  product  within 
24  hours. 

The  Hygicare  service  includes  leaflets 
for  counter  display  giving  full  details  of  14 
incontinence  aids,  from  pants  to  bed 
pans,  and  a  confidential  order  form  for 
the  customer  to  hand  to  the  pharmacist. 
The  wholesalers  involved  have  agreed  to 
stock  the  whole  range  and  to  supply  any 
item  immediately.  A  window  sticker 


INCONTINENCE 
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draws  attention  to  the  service,  which  is 
being  run  through  pharmacies  only. 

The  leaflets  are  also  being  distributed 
via  hospitals  and  nurses  who  will  be  given 
lists  of  the  local  pharmacies  able  to  supply 
the  products.  Mr  David  Sallon, 
Undercover  Products'  managing  director, 
believes  the  service  will  enable 
pharmacists  to  offer  discreet  help  to  the  2 
million  or  so  incontinence  sufferers, 
without  having  to  carry  large  stocks.  Lists 
of  wholesalers  taking  part  are  available 
from  Undercover  Products 
(International)  Ltd,  Queensway  Industrial 
Estate,  Wrexham,  Clwyd LL13  8YR.  ■ 


DIMOTAPP  LA 
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A  shelf  edger  is  now  available  for 
Dimotapp  LA  to  organise  the  product 
on-shelf.  A.H.  Robins  Co  Ltd,  Redkiln 
Way,  Horsham,  W.  Sussex  RH13  5QP 


Baby  Wet  Ones  — 
now  in  trial  sizes 

A  trial  size  of  Baby  Wet  Ones  is  to  be 
introduced.  Containing  35  wipes,  it  will 
retail  for  around  £0.79.  The  pack  is 
expected  to  facilitate  trial  and  encourage 
new  mums  to  become  regular  users.  The 
launch  coincides  with  a  change  in  fabric 
for  Baby  Wet  Ones  which  will  be 
contained  in  all  pack  sizes  from  July 
onwards. 

Throughout  July  and  August  there 
will  also  be  a  promotion  offering  10  per 
cent  bigger  wipes  of  Baby  Wet  Ones. 

The  moist  baby  wipes  market  is 
expanding  rapidly.  Sales  of  all  baby  wipes 
have  quadrupled  in  the  last  two  years  and 
Baby  Wet  Ones  is  claimed  to  hold  over  50 
per  cent  of  the  market.  Baby  Wet  Ones  is 
currently  being  backed  by  a  £750,000 
advertising  and  marketing  programme. 
This  includes  year  round  television 
advertising,  product  sampling  aimed  at 
reaching  80  per  cent  of  new  mothers  and 
consumer  promotions  including  coupons. 
Sterling  Health,  Surbiton,  Surrey  KT6 
4PH.M 


Henara  activity 

Henara  Henna  toners  are  now  available  in 
a  60g  size  pack  (£1.38)  and  a  Henara 
medic  shampoo  for  dandruff  and  a 
shampoo  for  greasy  hair  have  been  added 
to  the  range  (200ml,  £1.25).  Henna  Hair 
Health  Ltd,  Classic  House,  174  Old 
Street,  London  EC1.  ■ 

ON  TV 
NEXT  WEEK 
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Channel  Is 

Anadin:  All  areas 

Bodymist  2:  All  areas 

Colgate  Dental  Cream:  All  except  E 

Diocalm:  All  areas 
Dixcel  toilet  tissue:  All  except  Sc,  U,  B,  G,  E 
Elastoplast  antiseptic 

cream  and  liquid:  All  areas 

Elida  Cream  Silk:  All  areas 

Fuji  Film:  All  areas 

Johnsons  baby  products:  All  except  E 

Milk  of  Magnesia:  U,  E 

Paddi  Cosifits:  All  areas 

Pampers  disposable  nappies:  All  areas 

Pifco  air  cleaner:  So 

Revlon  Flex:  All  areas 

Vivas:  All  areas 
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Rimmel  colour  and 
product  additions 

Additions  to  the  Rimmel  range  of  colour 
cosmetics  are,  for  the  eyes:  dual-purpose 
eye  pencils  comprising  eye  outliner  and 
smudger  (£0.89),  melon  sherbet  and  lilac 
sherbet  shimmering  shadow  (£0.92),  a 
pressed  eye  shadow  quartet  —  melon 
sherbet,  cool  amber,  lilac  sherbet  and 
parma  violet  —  (£1 .09)  and  a  pressed  eye 
shadow  duet  —  melon  sherbet  and  cool 
amber  —  (£1 .09).  Cool  amber  is  also 
available  as  a  pressed  eye  shadow  (£0.53) 
and  parma  violet  as  a  creamy  powder  eye 
shadow  (£0.98). 

An  eye  shadow  stick  is  available  in 
peach  satin,  opal  satin  and  rose  satin  with 
purple  silk  the  basic  shade  (£0.53). 
Finally,  there  are  two  collections  of  eight 
pressed  eye  shadows  complete  with 
brush/sponge  applicators  (£1 .99)  and, 
completing  the  line  up,  a  creamy  eye 
make-up  remover  (£0.95). 

For  the  face,  Rimmel  have  introduced 
a  shadow  concealer  (£0.89),  a  pat  on 
translucent  blush  (£1 .88)  and  a 
translucent  blush  (£0.70)  in  the  new 
shades  of  pink  rose  and  copper  rose. 
These  shades  are  also  available  in  a  cheek 
colour  collection  with  highlighter  (£1.88). 

In  the  make-up  brush  kit  (£1 .99)  there 
is  an  eye  shadow  brush  for  both  pressed 
and  loose  powder  shadows,  a  make-up 
brush  for  loose  and  pressed  face  powders, 
blushers  and  highlighters  and  there  is  an 
eye  shadow  applicator. 

Rimmel  cater  for  the  lips  with  plush 
peony  creamy  lipstick  (£0.80),  confetti 
shimmer  (£0.80),  frutti  sorbet  moisturised 
lipstick  (£1 .02),  glossy  lip  tint  (£0.98), 
sugar  almond  lip  shaper  (£1 .22)  and  a  lip 
colour  sextet  (£1.88). 

Frutti  sorbet  is  also  added  to  the 
frosted  opal  nail  lacquer  range  (£0.98), 
gold  fever  and  confetti  shimmer  to  the 
pearlised  nail  lacquers  (£0.70),  plush 
peony  to  the  creamy  nail  lacquers  (£0.60) 
with  the  addition  of  purple  in  pearl  and 
pink  lollipop  to  the  hard  guard  pearlised 
and  creamy  nail  laquers  (£1 .09  and  £0.98). 

Advertisements  will  appear  in 
magazines  read  by  89  per  cent  of  women 
and  girls  in  Britain  and  will  promote  the 
complete  range  of  Rimmel  colour 
cosmetics  continously  until  December. 
The  company  claims  that  research  into 
sales  of  shop-brought  colour  cosmetics  in 
the  twelve-month  period  to  April  1982  put 
Rimmel  as  the  number  one  seller  of 
lipsticks,  nail  lacquers,  eye  liners  and  eye 
shadows  and  the  number  two  seller  of 
mascara,  pressed  powders  and  blushers. 
Rimmel  International  Ltd,  17  Cavendish 
Square,  London  WIM0HE.  ■ 


Scholl  leaflets 


Two  new  sandal  leaflets  are  now  available 
from  Scholl  (UK)  Ltd.  "What  makes 
Scholl  exercise  sandals  so  special" 
explains  how  the  exercise  action  of  the 
sandals  works  in  toning  feet  and  legs.  The 
other  leaflet,  "Soft  Step  the  sandal  with 
the  comfort  guarantee",  shows  the 
complete  Soft  Step  range.  Both  leaflets 
come  in  counter  display  packs  of  50  and 
are  available  from  Scholl  (UK)  Ltd,  182  St 
John  Street,  London  EC1.  ■ 


*^mgg^  Two  new  pack  sizes 

now  available: 

Migraleve  Pink  24s 
"2        (24  Pink  Tablets  only) 

^^^^  Migraleve  Yellow  24s 

rfgj         ■  (24  Yellow  Tablets  only) 

W  Why? 

■P^  More  than  70%  of  MIGRALEVE 

w  prescriptions  can  be  fulfilled  with 

multiples  of  24  tablets,  so  it  is  only  right 
that,  in  addition  to  the  Duo  24  (1 6  Pink  + 
8  yellow)  the  Pink  and  Yellow  tablets 
separately  should  also  be  available  in 
24s  packs. 

When? 

Stocks  of  the  new  packs  are  available 
NOW  either  direct  from  us  or  from  your 
usual  wholesaler. 

Prices  and  Margins 

Prices  of  the  new  packs  -  giving  you 
33V3%  return  -  are  as  follows:  Pink  24s: 
Trade  £1 .971 0  each.  Retail  (incl.  VAT) 
£340.  Yellow  24s:  Trade  £1 .71 59  each. 
Retail  (incl.  VAT)  £2.96. 

Remember 

MIGRALEVE  is  the  only  migraine 
treatment  you  can  recommend  and  sell 
over  the  counter. 

Migraleve*  24 

The  Number  One  Migraine  Treatment 


ORDER  NOW  FROM  YOUR  USUAL  WHOLESALER,  OR  DIRECT  FROM 

International  Laboratories  Ltd.,Wilsom  Road, 
Alton,  Hants.  GU34  2TJ.  Telephone  Alton  881  74 
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She's  more  sleek  and  beautiful 

That's  our  Sunsilk  girl,  featured  on  the  largest  toiletry  range  in  Britain. 

Sunsilk  is  the  most  popular  brand  in  the  market-place.  And  being 
number  one  means  never  having  to  say  you're  second. 

So  we've  completely  repackaged  and  redesigned  our  entire  range 
with  a  new  smooth  shape  and  our  beautiful  face. 

She's  impossible  to  hold  on  to 

Backed  by  exciting  new  advertising  and  an  unprecedented 
£2  million  campaign,  the  Sunsilk  girl  will  certainly  be  the  most  wanted 
woman  in  haircare.  Millions  will  take  her  home! 

She  gives  them  a  beautiful  time 

More  than  any  other  hair  care  product,  Sunsilk  is  the  definitive 
range  that  leaves  hair  more  beautiful  than  ever  before. 

Consumers  like  it  best,  from  the  four  specially  formulated 
hairsprays  and  shampoos,  to  the  easy-to-use  setting  lotion,  to  the  extra 
rich,  deep  action  conditioner 


The  N°- 1  best  seller,  now  repackaged  and  redesigned. 

ELIDA  GIBBS      THE  BRANDS  THAT  MEAN  BUSINESS. 
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To  celebrate  the 
Royal  arrival . . . 

Sterling  Health  baby  care  division  are  set 
to  celebrate  the  impending  royal  birth  by 
commissioning  Royal  Doulton  to  produce 
a  limited  edition  commemorative  mug. 
Each  presentation  box  will  feature  the 
royal  baby's  name  and  date  of  birth  on 
the  lid.  Application  forms  are  being 
distributed  via  POS  literature.  Each  mug 


will  cost  £6.50  (plus  £0.50  P&P).  Sterling 
Health,  Surbiton,  Surrey  KT6  4PH.  ■ 


A  booklet  just  issued  by  Calmic 
Medical  Division,  "About  your  gouty 
arthritis,  "gives  patients  who  have 
been  prescribed  Zyloric  information 
about  the  disease  and  its  therapy. 
Individual  sections  discuss  such 
subjects  as  gouty  attacks,  the  action 
to  take,  and  living  with  gouty  arthritis. 
Distributed  by  representatives  or 
available  direct  from  Customer 
Services,  Calmic  Medical  Division, 
Crewe  Hall,  Crewe,  Cheshire 
telephone  0270  583151 


'Shoot'  wildlife  with 
Tudor... 

Tudor  Photographic  have  linked  up  with 
the  World  Wildlife  Fund  and  Amateur 
Photographer  to  create  "The  world  of 
nature"  competition  open  to  all 
consumers  who  purchase  a  Tudorcolor 
film  bearing  the  WWF  "panda"  logo  up 
to  the  end  of  October. 

To  enter  consumers  have  to  submit  a 
photograph,  taken  on  "panda"  film 
depicting  any  aspect  of  the  world  of 
nature.  The  winner  will  receive  a  Fiat 
"Panda"  motor  car  and  other  prizes 
include  Olympus  camera  outfits  and 
Tudor  cameras.  The  200  plus  runners-up 
will  receive  free  film  and  processing. 

Two  linked  trade  promotions 
specifically  for  the  dealer  and  his  staff  run 
for  the  same  period.  Window,  POS 
material  and  showcards,  together  with 
entry  forms  for  the  competition  will  be 
supplied  with  all  orders  for  the  special 
Tudorcolor  "panda." 

. . .  and  get  more 
'TV  backing 

Tudor  are  giving  a  free  set  of  prints  with 
each  Tudorcolor  film  processed  by  a 
Tudor  dealer  during  July  and  are 
supporting  the  promotion  with  a 
television  campaign  in  London,  Central, 
Anglia,  Granada,  Link,  Harlech  and 
Southern  areas. 

Support  for  the  Tudor  rose  will  be 


given  through  additional  advertising  on 
commercial  radio,  the  Press  and  on  bus 
backs.  Tudor  Photographic  Group,  30 
Oxgate  Lane  Industrial  Estate,  London 
NW2  7HU.  m 

Skin-tinted  plasters 

Soul-Aid  is  a  range  of  skin-tinted  plasters 
for  dark  complexions.  Pack  sizes  available 
are  10s  and  50s  (£0.66  and  £1 .58 
respectively).  Until  the  end  of  July  both 
sizes  are  available  as  14  for  12.  Barry 
Mero  Ltd,  36 Brixton  Road,  London  SW9 
6BU.M 


David  and  Alan  Jerome  of  Jerome 
Russell  Cosmetics  Ltd  showing  Lulu 
their  Glitter  spray  for  hair  and  body  at 
the  recent  Health  &  Body  Exhibition, 
Kensington,  London.  Also  available 
from  the  company  is  Ultra  Hair  Glo,  in 
six  fluorescent  colours  (cerise,  yellow, 
green,  red,  white  and  blue).  It  easily 
washes  out  of  the  hair,  says  the 
company,  and  like  the  Glitter  spray 
comes  in  a  36  can  POS  unit.  Jerome 
Russell  Cosmetics  Ltd,  Tanners  Lane, 
Barkingside,  llford,  Essex 


Update  for  Celeste 
hair  ornaments 

Ravina  are  introducing  a  number  of  new 
designs  into  the  Celeste  range  of  hair 
decorations.  These  include  variations  on 
the  elasticated  ponytail  holder  such  as 
multi-coloured  rings  featuring  a  snakeskin 
effect  pattern  in  a  variety  of  colourways; 
classic  gold  and  silver  ponytail  rings;  lurex 
glitter  bands  in  purple,  turquoise, 
midnight  blue,  yellow  and  red;  slimline 
and  jumbo  ponytail  rings  with  gold  fleck 
in  a  large  range  of  colours  and  jumbo 
ponytail  rings  in  solid  colours.  All 
designs,  apart  from  the  glitter  bands,  are 
available  in  a  junior  size. 

On  the  bow  theme,  Ravina  have  added 
a  striped  rainbow  ponytail  holder  and  grip 
design  as  well  as  ponytail  bows  in  gold, 
silver  black  and  red.  Suregrips  and  combs 
now  have  a  pearlised  effect  and  a  crystal 
comb  with  blossom  flower  decoration 
completes  the  collection.  These  new 
designs  will  be  packaged  in  blister  packs 
and  on  multi-cards.  Sandico  Promotions, 
8  London  Road,  Godmanchester, 
Huntingdon,  m 


Activity  in  the  Biba 
and  Florbath  ranges 

Recent  Biba  range  additions  include  a 
pencil  case  in  three  colourways.  With 
three  pencils  this  retails  at  £4.95.  The  Biba 
paintbox  is  available  for  £5.95,  a  Summer 
saving  of  £3.55  and  a  selection  of  eight 
powder  eye  shadows  are  available  in  the 
Biba  Parade  kit  (£9.95). 

Florbath  travel  packs  are  also  now 
available  containing  four  bath  gel  sachets 
in  a  brightly  coloured  pochette.  Available 
at  £0.99,  this  is  a  saving  of  £0.21  on  the 
normal  combined  retail  price.  A  Florbath 
liquid  soap  in  three  fragrances  —  cassis, 
honeysuckle  and  natural  —  comes  in  a 
300ml  dispenser  at  an  introductory  offer 
price  of  £1 .99.  Franchise  Fragrances  & 
Cosmetic  Distributors  (UK)  Ltd,  22 
Grosvenor  Street,  London  W1X9FE.  U 


Portia  additions 

Portia  have  introduced  a  loofah  brush 
and  loofah  massage  stick  both  with 
natural  wood  handles.  They  come 
supplied  in  drawstring  pvc  bags.  Another 
novelty  is  an  expanded  loofah  with  rope 
handles.  This  also  comes  with  product 
indentification  labels.  Solport  Ltd, 
Worthing,  West  Sussex.  ■ 
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The  Money  Spinner! 

Your  stock  will  turn  around  quickly  with  the  Lady  Jayne  easy-selection  merchandising  unit. 
The  Money  Spinner  is  one  of  a  range  of  attractive  and  successful  sales  display  units 

from  Lady  Jayne.  The  Brand  Leaders. 

LADY  JAYNE 

FOR  SIMPLY  BEAUTIFUL  HAIR 

Laughton  &  Sons  Ltd,  Warstock  Road,  Birmingham  B14  4RT.  Telephone:  021-474  5201. 


LADYJAfNE 

hair  care 


COUNTERPOINTS 


Matchabelli 

celebrate 

Summer 


A  trio  of  promotions  from  Prince 
Matchabelli  celebrate  the  arrival  of 
Summer.  The  Cachet  bath  collection 
comprises  shower  mousse,  hand  and  body 
lotion,  deodorant,  foam  bath  and  shaker 
talc.  Each  item  retails  at  £1 .95.  Packaging 
comprises  silver  on  dark  blue  and  the 
range  comes  in  a  display  unit  featuring  six 
of  each  product. 

Another  introduction  is  eau  de 
Cachet,  a  60ml  spray  cologne  (£2.50).  A 
display  unit  of  18  is  available. 

Also,  the  Aziza  colour  cosmetics  range 
will  carry  a  free  gift  with  purchase  during 
Summer.  A  colour  and  kohl  pencil, 
available  in  six  colours,  will  be  available 
free  with  any  purchase  from  the  Aziza 
collection.  A  display  unit  is  again 
available.  Prince  Matchabelli,  PO  Box 
242,  Consort  House,  Victoria  Street, 
Windsor,  Berks  SL4  1EX.  ■ 


Gucci  distribution 

Wassen  International  have  taken  over  the 
UK  distribution  of  Gucci  Parfums. 
Wassen  International  Ltd,  Voss  House, 
Walton-on-Thames,  Surrey.  ■ 


Pots  of  nail  polish 
remover  by  Mavala 

Mavala  are  dipping  into  the  nail  enamel 
remover  market  with  Dip  Tip  (£1 .99). 
Until  the  end  of  August  Dip  Tip  will  be 
available  to  the  retailer  for  £13.80  a 
dozen.  At  £1 . 15  per  pot,  the  company 
says  this  represents  a  reduction  to  the 
trade  of  £0.40  per  unit.  The  Dip  Tip  pot 
has  a  built-in  brush,  the  user  simply  puts  a 
finger  in  the  pot  and  brushes  the  enamel 
off.  Mavala  Laboratories  Ltd,  Morewood 
Close,  London  Road,  Sevenoaks,  Kent 
TNI  3  2HV.W 


. . .  and  Quant 

Mary  Quant  is  also  following  the  trend 
with  Take  Off  (£2.25),  "a  sleek  jar 
containing  a  deceptively  simple  sponge." 
By  dipping  the  fingertip  into  the  centre  of 
the  sponge  the  nail  polish  is  dissolved  by 
the  remover.  Take  Off  will  be  available 
from  July. 

Also  available  is  a  new-look 


and  now  the 


GOOD  NEWS! 


Express  relief  hrinj 


Setters'  relief,  express  relief. . .  faster 
and  faster,  more  and  more  ifs  been 
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COUNTERPOINTS  


Blushbaby  collection.  The  rich  powder 
face  colour  (£4)  has  been  reformulated  to 
help  maintain  the  skin's  softness  and 
prevent  the  powder  caking  or  changing 
colour.  A  newly  designed  hair  brush  is 
available  to  shape,  contour,  highlight  and 
shade.  Twelve  shades  are  available  in  a 
black  square  mirrored  compact 
containing  a  triangular  godet  of  powder. 

Face  Final  complexion  powder  has 
also  been  repackaged  to  match  Blushbaby 
and  is  available  in  five  shades  (£3.10). 
Here  too,  the  emollient  oil  binding  level 
has  been  revised  to  ensure  the  formulation 
remains  fresh,  matt  and  clog-free  both  in 
the  godet  and  on  the  skin.  Mary  Quant 
Cosmetics,  75  Davies  Street,  London 
WlYlFA.m 

Autan  in  blisters 

Bayer  have  redesigned  the  packaging  for 
Autan  stick.  The  product  is  now  available 
on  a  blister  card  which  can  either  be  stood 
on  the  counter  in  its  dozen  outer  or  hung 
on  a  J-hook. 

Autan  is  said  to  have  a  40  per  cent 
share  of  the  insect  repellant  market. 
Autan  product  manager  Dennis  Clarke 


says:  "The  recent  good  weather  has 
accelerated  consumer  demand  for  insect 
repellants,  but  our  consumer  research  has 
showed  that  there  is  still  a  considerable 
amount  of  impulse  purchasing  of  this  type 
of  product."  Bayer  UK  Ltd,  Consumer 
Products  Division,  200  London  Road, 
Burgess  Hill,  West  Sussex  RH15  9TP.  ■ 


Additions  to  Faith 
Products  range 

Recent  additions  to  the  Faith  Products 
range  of  health  foods  and  related 
products  include  body  oil  and  orange 
soap.  Body  oil  (160ml,  £2.99)  can  be  used 
by  men  or  women  after  a  bath  or  shower 
to  nourish  and  soften  the  skin.  The  scent 
includes  lavender,  orange  and  rosemary 
oil. 

Orange  soap  (87g,  £0.55)  is  described 
as  a  pure  vegetable  soap  with  no  artificial 
colouring,  perfume  or  preservative.  It  is 
said  to  be  suitable  for  all  types  of  skin. 
Faith  Products  Ltd,  52  Albion  Road, 
Edinburgh  EH7  5QZ.  ■ 

Sweetener  bonus 

Macdonald's  cotton  wool  packs  now  bear 
a  coupon  which  the  purchaser  can  send  in 
to  receive  a  free  pack  of  500  Saxin  tablet 
sweeteners  worth  £0.80.  Macdonald  & 
Taylor  Division,  The  Wellcome 
Foundation  Ltd,  Lion  Mill,  Fitton  Street, 
Royton,  Oldham,  Lanes.  ■ 
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Good  news  for  sales 
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All  the  best  Yi 

are  frort 

Everything  points  to  moreb 
you  take  advantage  of  Ve 
services  to  indepe: 


STOCK  RANGE  AND  LEVELS 

A  computer  terminal  in  your  pharmacy  which    We  offer  the  most  comprehensive  range  of  all  so 
makes  ordering  quicker,  easier  and  more       you  can  give  your  customers  more  choice.  And 
efficient.  LINK  also  answers  your  queries  on     because  we  keep  our  stock  levels  high  you  can 
stock  and  price  through  its  direct  access  to  keep  yours  low. 

Vestric's  mainframe  computer.  The  system 
provides  pack  lables  and  later  levels  are  planned 
to  offer  a  dispensary  system  and  front  shop 
systems  for  pharmacy. 


We're  always 

Vestric  Limited,  West  Lane, 


oints 


ness  success  for  you  when 
ic's  complete  range  of 
it  pharmacists. 


PHOTOGRAPHY 

Vestric  can  supply  you  with  a  full  range  of 
photographic  equipment  including  cameras, 
accessories  and  film  all  at  highly  competitive 
prices.  See  our  regular  publication  'Photonews' 

which  includes  other  fast  selling  -  non  - 
photographic  lines  such  as  binoculars,  watches, 
calculators,  blank  video  cassettes  etc.  etc.  etc. 


VANTAGE  SIGNS 

All  the  right  signs  for  better  business  -  full  shop 
fascias  right  and  left  external  projecting  signs 
and  internal  illuminated  box  signs. 


always  care. 

rn,  Cheshire,WA7  2PE. 


r  SHOP  PLANNING  AND  FITTING 

Everthing  from  shop  fronts  to  dispensary 
fittings  to  increase  your  turnover,  enhance  your 
image  and  your  business  efficiency  too. 

STAFF  TRAINING 

Improve  your  employees  efficiency  with 
professional  staff  training  courses,  audio- visual 
programmes  and  in- shop  training  in  your 
locality. 

HEALTH  FOODS 

Make  sure  you  don't  miss  out  on  this  fast  VANTAGE  SERVICES 

growing  market.  Stock  up  now  from  our  huge      Everthing  counts  in  the  development  of  your 
selection  of  leading  health  food  lines  and       Vantage  corporate  image  from  stick-on  Vantage 
associated  products  all  promoted  under  the  new  logos  and  trim  right  down  to  open/closed  signs. 
'Healthtime'  banner. 


LOCAL  AND  NATIONAL  CONSUMER 
ADVERTISING 

We're  putting  you  right  in  the  public  eye  with  a 
powerful  series  of  ads  in  the  local  and  national 
press.  And  you  can  place  your  own  personalised 
ads  into  your  local  paper  by  making  up  the 
artwork  with  an  Ad  Vantage  Kit. 

REGULAR  PROMOTIONS 

Each  month  Vestric  national  promotions  offer 
more  than  60  products  including  major  brands  at 
competitive  prices.  Even  better  offers 
on  a  top  selection  of  major  brands  for 
Vantage  members. 

THE  RIGHT  IMAGE 

Our  attractive  point  of  sale  material  includes  2 
sizes  of  price  tickets  and  shelf  barkers  to  really 
catch  your  customers  eye.  We  can  also  fit  your 
staff  out  with  smart,  well-tailored  overalls 
and  personalised  staff  badges. 

COMPETITIVE  TRADING  TERMS 

You  don't  have  to  either  pay  a  membership  fee 
or  buy  shares  to  enjoy  the  most  competitive 
settlement  discount  available  on 
prescription  products. 


Call  your  local  Vestric  branch  manager  now  to  see  how  easy  it  is  to  open  an  account . 


PHARMACY  ECONOMICS 

The  first  in  a  new  series  of  articles 

Buying,  setting-up  and 
selling  a  pharmacy 

by  Eric  A.  Jensen  BCom,  MPS,  FIPharmM,  MInstM 

The  three  topics  of  buying,  setting  up  and  selling  a 
pharmacy  are  closely  interwoven.  When  an  existing 
business  is  bought  or  a  new  one  established  it  is  prudent 
to  project  one's  thoughts  ahead  to  the  time  when  selling 
becomes  necessary  or  desirable,  however  far  remote  this 
might  seem. 


Even  at  this  positive  point  in  a  career  the 
questions  should  be  posed:  "Am  I  buying 
or  starting  a  pharmacy  which  is  likely  to 
grow  in  value  in  real  terms?  Is  it  likely  to 
be  saleable  so  far  as  I  can  judge  at  a 
profit,  or  at  any  price?" 

It  is  advisable  for  the  inexperienced  to 
take  expert  opinion  on  this  question, 
which  will  tend  normally  to  become  more 
and  more  germane  as  the  years  pass.  Just 
as  the  purchaser  or  founder  of  a  business 
should  study  the  viewpoint  of  a  future 
prospective  buyer,  so  should  a  seller  take 
into  account  the  views  of  buyers  in  the 
current  conditions. 

In  each  of  the  situations  under 
examination  it  is  essential  to  study  the 
market,  past,  current  and  future,  bearing 
in  mind  the  key  factor  of  timing  a  sale  or 
purchase.  Again,  it  is  necessary  to 
consider  goals  and  objectives,  both 
personal  and  those  of  other  interested 
parties  to  the  transaction.  The 
pharmacist,  by  nature  of  his  or  her 
calling,  has  a  special  judgement  to  make 
in  balancing  the  purely  commercial  and 
the  service  elements  in  fixing  goals  and 
aims.  A  realistic  up-to-date  review  of 
resources  and  potential  resources  is  also 
required  both  when  buying  and  when 
assessing  the  position  a  sale  would 
produce  —  in  the  latter  case  retirement  or 
purchase  of  a  different  pharmacy  could  be 
involved.  The  term  "resources"  includes 
tangible  and  intangible  assets,  money  as 
well  as  the  character  and  experience  to 
conduct  one's  own  pharmacy. 

Whenever  a  sale  or  purchase  is 
negotiated,  all  or  some  of  the  following 
assets  or  resources  call  for  careful 
scrutiny:-  goodwill,  lease  or  leasehold, 
freehold  (or  the  special  Scottish  type  of 
tenure),  stock,  fixtures  and  fittings  etc, 
and  potential.  These  cannot  invariably  be 
separated  into  watertight  compartments 
but  often  influence  one  another:  aa 
pharmacy  with  an  unduly  high  stock 
could  find  the  purchase  price  adversely 
affected,  goodwill  and  potential  are 
closely  related,  and  so  forth.  In  short,  a 
pharmacy  is  to  be  regarded  as  a  whole, 


not  as  a  set  of  isolated  components.. 

Goodwill  Nearly  two  hundred  years 
ago  this  was  defined  in  a  court  case  as 
"the  probability  that  the  old  customers 
will  resort  to  the  old  place". 

We  might  interpret  this  as  meaning 
that  goodwill  is  the  probability  that  the 
amount  of  business  done  in  the  past  by 
any  pharmacy  or  other  business  will 
continue  to  be  done  in  the  future.  For  our 
present  purpose  we  will  refine  this  to 
mean  the  amount  of  profit  made,  rather 
than  the  turnover,  this  being  the  crucial 
criterion. 

Profit  or  loss? 

Having  brought  in  the  profit  concept  we 
shall,  to  avoid  misunderstanding,  have  to 
define  the  kind  of  profit  employed  in  the 
argument.  At  this  juncture  it  is  important 
to  lay  emphasis  on  the  word 
"probability"  in  the  definition  used. 

There  is  no  certainty  about  goodwill, 
but  always  a  risk  factor,  small  or  large: 
hence,  as  profit  is,  in  economic  theory, 
the  reward  for  successfully  bearing  risk, 
the  link  between  goodwill  and  profit  is 
clear.  Loss  is,  conversely,  the  penalty  for 
unsuccessful  risk  taking. 

In  general,  and  we  shall  refer  to 
exceptions,  a  pharmacy  not  producing  a 
special  kind  of  profit  does  not  normally 
possess  a  goodwill  value.  The  special  kind 
of  profit  is  what  is  called  "pure  profit"  or 
sometimes  surplus  profit.  It  is  that  profit 
above  what  an  employee  manager  would 
currently  receive  for  managing  the 
business  being  assessed  and  after  taking 
into  reckoning  the  interest  the  total  capital 
investment  in  the  pharmacy  could  earn  in 
a  "safe"  investment,  for  instance  a 
building  society. 

The  sums  involved  are  in  each  case 
before  taxation.  For  example:-  a 
pharmacy  showing  a  net  profit  (to  an 
owner-manager  pharmacist  working  full 
time  in  the  business)  of  £20,000  and  which 
would  sell  at  present  for  (say)  a  total 
amount  of  £80,000,  would  have  a  negative 
pure  profit  of  £20,000  less  say  £10,000 


(pharmacist's  salary),  less  15  per  cent  of 
£80,000  ie  £12,000.  The  owner  in  these 
circumstances  is  £2,000  worse  off  than  he 
or  she  would  be  working  for  someone  else 
as  manager  of  a  similar  pharmacy  and 
investing  £80,000  in  safe  low  risk 
investments. 

It  is  stressed  that  we  are  discussing 
financial  rewards  only,  as  we  cannot 
quantify  in  money  terms  the  benefits  or 
disbenefits  of  being  the  owner  of  a 
pharmacy.  Two  salient  points  must  be 
made  as  they  are  often  overlooked  or  not 
faced.  First,  the  capital  invested  in  a 
pharmacy  is  what  the  business  would  sell 
for,  the  total  value  in  today's  market  of 
lease  and  goodwill,  potential,  stock  and 
fixtures  /  fittings  etc.  This  is  what  would 
be  available  for  investment  elsewhere  if 
the  business  were  not  owned.  If  a  freehold 
is  involved  the  issue  is  more  complicated 
as  we  shall  see.  The  second  point  is  that 
goodwill  values  vary  with  the  market,  with 
management  salaries,  etc,  and  the  fact 
that  £x  were  paid  for  goodwill  when  a 
pharmacy  was  purchased  does  not 
necessarily  guarantee  that  it  is  worth  £x 
now:  the  figure  could  be  vastly  more,  or 
vastly  less. 

Having  clarified  the  term  "pure 
profit"  from  the  general  aspect  of 
deciding  whether  a  pharmacy  would 
normally  command  a  goodwill  value  it 
must  be  mentioned  that  when  we  are 
calculating  the  percentage  return  on 
capital  invested  in  a  business  it  is 
misleading  to  deduct  from  the  net  profit 
the  interest  receivable  from  a  safe 
investment  as  well  as  a  management 
salary. 

In  making  this  calculation  of  return  on 
capital  we  deduct  the  management  salary 
only  and  then  take  this  as  a  percentage  of 
the  capital.  Thus  in  the  example  already 
quoted  the  return  on  capital  would  be 
£10,000  (that  is  £20,000  less  £10,000)  on 
£80,000  ie  \2Vi  per  cent.  This  12 Vi  per 
cent  is  less  than  one  could  at  present 
obtain  from  a  building  society.  Naturally, 
if  interest  rates  were  to  fall  the  \2Vi  per 
cent  return  would  become  more  attractive 
and  thus  we  can  detect  the  connection 
between  goodwill  values  and  interest 
rates.  Had  we  employed  a  \  2Vi  per  cent 
interest  rate  in  our  example  the  pure  profit 
would  have  been  zero,  that  is  £20,000  less 
£10,000  less  \2Vi  per  cent  of  £80,000. 

If  we  are  to  arrive  at  a  true  pure  profit 
it  is  imperative  that  the  net  profit  from 
which  we  derive  it  should  be  adjusted  if 
necessary:  otherwise  inconsistencies  can 
arise  and  the  comparisons  used  in 
assessing  goodwill  values  will  be  unsound 
in  their  basis. 

Two  pharmacies  might  present  the 
same  figure  for  net  profit  in  the  accounts 
but  in  one  case  the  owner-manager's  "rate 
for  the  job"  salary  might  have  been 
allowed  for  and  in  the  other  case  not.  Or 
in  one  case  the  owner's  wife  or  husband 
working  as  an  employee  for  the 
pharmacist  spouse  could  have  received 
either  more  or  less  than  it  would  cost  to 
employ  a  non-relative  to  do  their  work. 

Instances  can  also  be  found  where  the 
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freehold  is  owned  by  the  pharmacist 
proprietor  but  a  current  market  rental  is 
not  charged  against  the  profits,  which 
therefore  do  not  represent  the  return  a 
purchaser  of  the  business  would  make  if 
he  or  she  had  to  pay  a  market  retal. 


'Pure  profit' 


From  these  comments  it  will  be 
appreciated  that  the  profit  and  loss 
account  must  be  carefully  studied  and 
analysed  item  by  item  if  an  adjusted  profit 
or  loss  is  to  be  arrived  at.  The  prospective 
purchaser  of  a  pharmacy  should  be 
concerned  with  working  out  what  pure 
profit  is  likely  to  accrue  to  him  or  her  and 
to  do  so  it  is  important  to  make  any 
adjustments  upwards  or  downwards  to 
figures  in  the  accounts  shown. 

The  latter  can  be  true  and  appropriate 
to  the  seller's  situation  but  still  not 
indicate  the  position  of  a  purchaser  unless 
they  are  modified  as  described.  Deliberate 
falsification  of  accounts  and  presentation 
fraudulently  of  incorrect  information  is 
another  matter  and  could  lead  to  any 
contract  being  set  aside  and/or  to  heavy 
penalties. 

Once  we  have  arrived  at  a  pure  profit 
figure,  via  an  adjusted  net  profit,  we  can 
use  this  in  at  least  two  ways  to  help  us 
assess  the  goodwill  value  of  a  pharmacy. 
Before  looking  at  methods  of  assessment 
it  should  be  emphasised  that  goodwill  is 


not  susceptible  to  exact  measurement  and 
that  one  cannot  be  dogmatic  that  any 
goodwill  figure  is  absolutely  correct. 

We  are  to  some  extent  dealing  with 
subjective  values  and  the  same  business 
can  be  worth  more  to  one  person  than  to 
another  because  of  this  subjectivity. 
Nonetheless  we  can,  while  allowing  for 
individual  tastes  and  preferences,  reach 
valuations  in  line  with  current  market 
conditions,  so  that  a  purchaser  paying  an 
unusual  price  will  do  so  knowingly  and 
not  in  ignorance. 

Several  main  factors  govern  the 
market  value  of  goodwill  and  these  will  be 
referred  to  in  order,  leading  up  to  the 
assessment  procedure.  The  factors  we 
shall  peruse  are:-  trading  position, 
personality,  people,  social  amenities, 
competition,  security  of  tenure,  all  from 
the  aspect  of  how  they  affect  profitability 
and  therefore  goodwill  value.  The  relative 
significance  of  each  factor  will  vary  from 
business  to  business  and  from  one 
prospective  buyer  to  another. 

Trading  position  This  is  of  key 
importance  to  profitability  and  therefore 
to  goodwill  value.  One  successful 
entrepreneur  stated  that  when  he  was 
seeking  a  pharmacy  he  needed  only  two 
pieces  of  information,  these  being  the 
location  of  the  business  and  the  lease 
conditions. 

Armed  with  this  data  he  would  decide 
whether  any  proposition  was  worth 
pursuit.  He  was  highly  experienced  and 


believed  he  could  judge  turnover 
possibilities  by  investigating  a  site  and 
would  then  know  whether  the  "fixed" 
overheads  could  be  borne. 

This  man  was  concerned  with  the 
future  rather  than  with  historical  facts, 
and  although  his  was  an  extreme  attitude 
it  draws  attention  to  a  failing  common  to 
many  purchasers,  who  tend  to  regard  past 
results  as  a  firm  guide  to  what  they  can 
expect  to  garner. 

The  latter  can  lose  an  excellent 
opportunity  because  they  do  not  pay 
enough  respect  to  the  potential  a  business 
might  offer  for  improvement,  or  they 
might  pay  far  too  much  for  a  pharmacy 
where  the  future  is  likely  to  be  less 
profitable  than  the  years  covered  by  the 
accounts  they  peruse. 

Three  crucial  questions  at  least  should 
be  asked  by  any  prospective  purchaser:- 

1  How  far  does  the  geographical 
position  of  the  business  under  review 
influence  the  takings? 

2  Are  the  advantages  or  disadvantages 
of  the  site  likely  to  change  through  outside 
influences,  beyond  the  control  of  the 
owner,  and  what  is  the  degree  or  risk? 

3  Is  the  position  such  as  is,  short  or 
long  term,  one  to  provide  the  potential  for 
increased  sales  over  the  counter  and/or 
for  enhanced  dispensing?  Or  is  the  reverse 
more  probable? 

In  the  next  article  in  this  series  we  shall 
look  at  the  kind  of  probing  which  can  help 
us  answer  these  questions.  ■ 
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Tanners  Lane,  Barkingside,  llford,  Essex.  Telephone:  01-551  1 027 


Hair  and  Body  Spray 

Washes  and  brushes  out  easily 

Get  the  Jerome  Russell  Hair  and  Body  Glitter  bug 
6  different  colours  —  red,  blue,  green, 
silver,  gold  and  multi-colour. 
Now  available  in  a  three  dozen  mixed  colour 
point  of  sale  display  unit  including  window  sticker. 
Wholesale  enquiries  welcome. 

If  you  have  difficulty  in  obtaining 
this  most  wonderful  Hair  and  Body  Spray 
contact  Mr.  David  Jerome. 


MAILORDER  FORM 

Please  send  No  Packs  of  3  doz 

mixed  Glitter  sprays  (as  seen  in  advert) 
At  £55.06  (inc.  V.A.T.  Postage  and  Package) 

ADDRESS  


SIGNATURE   

Please  send  cheque  with  order  to:  — 
Jerome  Russell  Cosmetics  Ltd. 
Tanners  Lane,  Barkingslde, 
llford,  Essex.  Tel:  01-551  1027 
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We've  had  lett 

about  Pharm. 


We've  had  letters  alright. 
From  women  who  want  to  buy  Pharmacin 
but  can't  see  it  on  display. 

From  women  who  tell  us  that,  the  only 
way  to  get  it  is  to  ask  for  it. 
And  from  women  who  can't  seem  to  find  it  at  all. 
Disturbing  news,  indeed. 

Not  only  because  Pharmacin  offers  fast,  effective 
relief  from  pain  in  a  capsule  that's  easy  to  swallow  and  tasteless 
(new  and  important  benefits,  you'll  agree). 

Not  only  because  we've  decided  to  allocate  another 
£500, 000  to  the  Million  already  invested  in  advertising. 

But  because  there  is  absolute  proof  that  Pharmacin's 
rate  of  sale  increases  by  422%  where  displayed  and  70%  of  first 
time  buyers  categorically  say  they'll  come  back  for  more. 

All  of  which  leads  us  to  ask  the  inevitable  question. 

How  can  anyone  keep  a  product  with  such  a  future 
where  nobody  can  see  it? 

It's  beyond  us  too. 

The  new  Pharmacin  Capsule. 

Display  it  and  it  sells  itself. 

Optrex  Limited,  Optrex  House,  Jays  Close,  Basingstoke,  Hants.  Tel:  Basingstoke  57272 

A  Hoechst  Company 


NEWS  EXTRA 


Pay  cut  soon  for 
dispensing  GPs? 

The  Department  of  Health  wants  to  cut 
down  payments  to  dispensing  GPs, 
according  to  the  last  issue  of 
Medeconomics.  According  to  this  year's 
Review  Body,  for  every  £1  which  the 
average  GP  makes  after  expenses,  a 
dispensing  doctor  earns  £1 .25,  the  article 
says.  The  DHSS  thinks  this  gap  is  too 
wide  and  wants  the  Review  Body  to  hold 
down  dispensing  payments  in  relation  to 
other  fees  and  allowances.  Dispensing 
doctors  are  preparing  to  argue  the  case 
strongly  against  this  attempt  to  cut  their 
pay,  the  article  says.  ■ 

Dispensing  doctors' 
overhead  costs 

Mr  James  Pawsey  asked  the  Secretary  for 
Social  Services  by  what  percentage  he 
expects  the  staff  and  other  overhead  costs 
of  dispensing  doctors  to  increase  in 
1982-83;  and  what  were  his  reasons  for 
implementing  the  recommendation  of  the 
Doctor's  and  Dentists'  Review  Body  that 
the  average  remuneration  from  on-cost 
and  professional  fees  of  dispensing 
doctors  should  be  increaesd  by  9.9  per 
cent  in  the  same  period. 
Mr  Kenneth  Clarke  replied:  "The  expense 
arising  from  dispensing  carried  out  by 
general  practitioners  are  not  separately 
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Unichem  pharmacist  John  Howlett 
(left)  receives  a  £600  Solar  Touriste 
voucher  from  Exeter  branch  manager 
Barrie  Boots  while  Harry  Scales  from 
Unicliffe  looks  on.  Mr  Howlett  of  Fore 
Street,  Fowey,  Cornwall  won  the  prize 
in  a  Unichem  I  Hawaiian  Tropic  lucky 
draw  contest.  Unichem  Ltd,  Brown 
House,  Morden,  Surrey 

identified.  The  Government  accepted  the 
judgment  of  the  Review  Body  about  the 
provision  which  should  be  made  in 
1982-83  for  practice  expenses  including 
those  in  dispensing,  failing  to  be  met 
indirectly  through  gross  fees  and 
allowances.  This  indicated  a  figure  for  the 
average  practitioner  of  £9,260  as  against 
the  figure  intended  for  1981-82  of  £8,500. 
The  Government  were  unable  to  accept 
the  recommendation  of  the  Review  Body 
for  the  increase  in  intended  average  net 
remuneration  of  general  medical 
practitioners.  As  a  result  of  the  abatement 
made  it  is  intended  that  average  gross 
remuneration  from  on-cost  and 
professional  fees  in  respect  of  dispensing 
should  increase  by  7.8  per  cent  in 
1982-83."  ■ 


Society  to  provide 
pressure  sore  care 

A  society  which  aims  to  improve  the 
quality  of  life  for  patients  suffering  from 
pressure  sores  was  launched  nationally 
last  week. 

The  Tissue  Viability  Society,  which 
started  in  Wessex  as  a  special  interest 
group  in  1979,  is  a  multi-disciplinary 
organisation  whose  members  range  from 
handicapped  people  to  the  health 
professionals  caring  for  them.  One  of  the 
society's  immediate  aims  is  to  unify  the 
efforts  of  all  the  groups  concerned  with 
basic  physical  care  of  the  patient;  this 
might  involve  the  testing  of  new  hospital 
beds  and  products  used  to  prevent 
pressure  sores,  or  developing  methods  of 
screening  high  risk  patients  on  admission 
to  hospital. 

'Sore'  points 


It  is  estimated  that  pressure  sores  cost  the 
NHS  £100  million  annually.  People  at 
highest  risk  are  the  250,000  wheelchair 
users,  60,000  multiple  sclerosis  sufferers, 
15,000  spina  bifida  sufferers,  and  the 
13,000  spinally  injured  who  are  increasing 
at  the  rate  of  700  a  year. 

Bayer  UK  Ltd  who  market  Mullipel,  a 
soft  fleece  designed  to  prevent  pressure 
sores,  are  offering  two  £250  prizes  for  the 
best  papers  written  about  the  condition  — 
one  for  a  paper  submitted  from  a  member 
of  the  medical  profession  and  one  for  the 
best  entry  from  a  non-medical  person. 
Bayer  are  contributing  £1 ,000  to  the 
society  to  run  the  award  over  the  next  two 
years.  Further  details  are  available  from 
the  society's  secretary,  Mr  Chris  Blake, 
c/o  Wessex  Rehabilitation  Association, 
Odstock  Hospital,  Salisbury,  Wilts.  ■ 

Two  gold  medals  for 
Kodak  in  Europe 

Kodak  Ltd  has  received  two  gold  medals 
awarded  at  the  Leipzig  Spring  Fair  in  East 
Germany  and  at  the  Brno  Consumer  Fair 
in  Czechoslovakia.  Both  medals  related  to 
Kodak  "Ektaflex"  PCT  products  and 
were  awarded  for  "technical  excellence." 
The  company  was  one  of  only  three 
Western  countries  to  be  honoured. 
□  As  previously  announced,  Kodak  Ltd 
is  to  receive  a  Queen's  Award  for  Export 
Achievement  1982.  The  award  is  based  on 
the  company's  export  performance  during 
the  past  three  years.  During  this  three- 
year  period,  the  value  of  exports  increased 
by  67  per  cent.  Expressed  as  a  percentage 
of  total  Kodak  Ltd  sales  in  1981,  exports 
reached  44  per  cent.  ■ 
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Dr  Michael  C.  Allwood  (second  from  right),  winner  of  the  1981  Merck  Sharp  &  Dohme 
A  ward  of  £750  for  research  into  the  advancement  of  hospital  pharmacy,  read  his 
paper  entitled  "An  assessment  of  current  and  potential  applications  of  high  pressure 
liquid  chromatography  in  hospital  pharmacy"  at  a  meeting  of  the  Guild  of  Hospital 
Pharmacists  in  London  last  month.  After  the  lecture  Dr  Allwood  was  presented  with  a 
silver  salver  by  Dr  John  Young  (left),  director  of  medical  services  for  MSD. 

Dr  Allwood  is  specialist  principal  pharmacist,  research  and  development,  at 
Addenbrooke's  Hospital,  Cambridge.  Also  pictured  is  Mrs  Helen  Wright,  public 
relations  officer,  MSD  and  Mr  Bob  Timson,  president,  Guild  of  Hospital  Pharmacists 


in  the 
right  glass ! 


BEATSON  CLARK 


A  complete  range  of  glass  containers  for  pharmaceutical 
packaging.  For  liquids,  ointments,  powders  or  tablets— in  amber 
or  white  flint.  Pack  or  dispense  in  the  right  glass.  Contact  your 
wholesaler  or  write  to: 

Beatson,  Clark  &  Co.  Ltd.  23  Moorgate  Road,  Rotherham, 
South  Yorkshire  S60  2AA.  Telephone:  Rotherham  (0709)  79141. 
Telex:  54329 


Bank  holidays 

No  change  will  be  made  to  the  present 
arrangements  for  May  bank  holidays,  Mr 
Michael  Alison,  Minister  for 
Employment,  said  in  the  Commons 
recently.  The  Government  made  its 
decision  after  considering  the  views  of 
interested  parties. 

Consultations  were  started  in  February 
on  the  possibility  of  moving  the  bank 
holiday  in  England  and  Wales  on  the  first 
Monday  in  May  to  link  it  with  the  bank 
holiday  at  the  end  of  May.  Although 
opinion  was  divided,  some  industries  saw 
problems  coping  with  a  long  shutdown  of 
four  days. 

Arrangements  for  bank  holidays  at 
Christmas  and  New  Year  will  be  given 
legal  effect  in  a  royal  proclamation  to  be 
issued  shortly.  Over  Christmas,  Tuesday, 
December  28,  is  to  be  a  holiday,  and  over 
New  Year,  Monday,  January  3.  In 
Scotland  Tuesday,  January  4  is  also  to  be 
declared  as  a  holiday.  ■ 

Self  certification 

Forms  SCI,  the  new  social  security 
incapacity  benefit  claim  forms,  will  be 
available  from  doctors'  surgeries,  DHSS 
local  offices  and  hospitals,  Mr  Hugh 
Rossi  said  in  a  Commons  written  answer 
last  week.  It  has  been  decided  not  to  make 


the  forms  more  widely  available  through 
post  offices  or  elsewhere.  The  forms  will 
be  available  to  both  in-patients  and  out- 
patients of  hospitals  in  the  same  way  that 
hospital  certificates  are  available  to  them 
at  present.  It  is  not  necessary  for  general 
practitioners  to  be  involved.  ■ 

Mussel  activity 

An  Australian  biochemist  has  made 
progress  in  identifiying  the  active  principle 
of  green-lipped  mussel. 

Dr  Paul  Gregory,  senior  lecturer  in 
biochemistry,  Royal  Melbourne  Institute 
of  Technology,  has  isolated  an  anti- 
inflammatory compound  whose 
molecular  weight  in  an  aqueous  fraction 
exceeds  5,000.  This  high  molecular  weight 
suggests  that  it  is  unlike  any  other  anti- 
inflammatory agents  already  on  the 
market.  Work  on  chemical  indentification 
will  follow.  ■ 


Retail  Sales 


Retail  spending  held  up  last  month  with 
the  provisional  estimate  of  the  value  of 
total  retail  sales  in  May  up  1 1  per  cent  on 
May  1981 .  In  the  first  five  months  of 
1982,  the  average  value  of  sales  was  9  per 
cent  higher  than  in  the  corresponding 
period  of  1981,  according  to  the 
Department  of  Trade. 

The  provisional  estimate  of  the 


Cadbury  Schweppes  group  chairman, 
Sir  Adrian  Cadbury  (centre),  is 
greeted  by  'Mr  Bloo, '  a  four  foot  high 
robot.  He  is  completely  mobile,  has 
lips  that  move  when  he  talks,  and 
sports  a  Bloo  block  in  his  arm.  When 
he  flushes,  his  face  turn  blue.  The 
bloo  robot  shortly  starts  a  whistle- 
stop  tour  of  the  country  —  at  his  own 
convenience  naturally .  . .  Also 
pictured  is  Clive  Thompson  (left), 
Jeye's  managing  director,  and  Terry 
Organ,  Cadbury  Schweppes  UK 
managing  director  (right) 


seasonally-adjusted  index  of  the  volume 
of  retail  sales  in  May  is  106  (1978  =  100), 
virtually  the  same  as  in  April.  Trade  so  far 
this  year  appears  to  be  about  half  a  per 
cent  above  the  level  of  the  same  period 
last  year,  the  DOT  says.  ■ 


Colodryl 

cream  or  lotion  \J 


Colodryl  for  sunburn 

a  most  worthwhile  recommendation 

Caladryl  is  a  product  you  can  recommend  with  confidence  for  the 
pain  and  irritation  of  sunburn.  Caladryl's  unique  formulation  ensures 
soothing  relief  and  is  available  as  both  lotion  and  cream. 
An  effective  treatment  for  your  customers  and  a  profitable 
professional  product  for  the  Pharmacy. 

PARKE- DAVIS 

part  of  the  Warner-Lambert  Group. 

good  products  for  you  and  your  customers 


Active  Ingredients: 

Calamine  USP 

Diphenhydramine  Hydrochloride  BP 
Camphor  BP 

'Trade  mark  R81058 


Product  Licence  Holder 

Parke-Oavis  and  Company. 
Usk  Road.Pontypool.Gwent  NP4  OYH 
Further  information  and  data  sheets 
are  available  on  request 
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Treating  colds  —  vitamin  C 
useful  if  taken  early . . . 


Polaroid  UK  Ltd  helped  kit  out  the 
English  football  team  with 
sunglasses  before  they  flew  out  for 
the  first  stage  of  the  World  Cup.  Sid 
Davis,  divisional  sunglass  manager, 
is  pictured  fitting  Lookers  by  Polaroid 
sunglasses  on  Ray  Clements,  one  of 
the  World  Cup  squad  goalkeepers 


Taking  high  doses  of  ascorbic  acid  at  the 
onset  of  cold  symptoms  is  better  than 
resorting  to  "all  sorts  of  drugs,  pills  and 
potions"  when  the  cold  has  developed, 
according  to  two  experts  on  vitamin  C. 

After  reviewing  92  references  on  the 
use  of  vitamin  C  in  the  common  cold,  Dr 
Silvia  Nobile  and  Dr  Joan  Woodhill 
conclude  that  ascorbic  acid  may  prevent 
the  onset  of  a  cold  if  taken  at  the  first 
"scratchiness"  of  the  throat  or  other  early 
symptoms  and  after  contact  with  other 
sufferers.  Depending  on  the  individual's 
state  of  tissue  saturation  with  vitamin  C,  a 
therapeutic  dose  of  l-2g  taken  at  6-hour 
intervals  for  one  or  two  days  may  prevent 
a  cold  developing.  There  is  no  evidence 
that  taking  these  doses  for  the  duration  of 
a  cold  is  harmful  but  it  is  recommended 
that  the  dose  is  reduced  gradually  to  avoid 
a  sudden  drop  in  vitamin  C  blood  levels. 

In  their  recent  book,  "Vitamin  C.  The 
mysterious  redox-system  —  a  trigger  of 
life?  ",  Drs  Nobile  and  Woodhill  aim  to 
put  into  perspective  some  of  the 
controversial  issues  surrounding  the 
vitamin.  Even  the  terminology  is 
controversial,  they  say,  as  not  all  people 
accept  that  vitamin  C  is  a  redox-system 
containing  not  just  ascorbic  acid  but  at 
least  three  substances  —  L-ascorbic  acid, 
the  oxidised  form  dehydro-L-ascorbic 
acid  and  the  intermediate  monodehydro- 
L-ascorbic  acid.  It  is  therefore  better  to 
take  the  vitamin  as  food  than  as  tablets 
because  foods  contain  the  whole  redox- 
system,  and  the  authors  offer  some 
practical  guidance  on  how  to  avoid 
vitamin  C  loss  in  food  preparation. 


Minimum  daily  intake 


The  authors  recommend  that  healthy 
adults  should  eat  a  diet  providing  at  least 
70mg  of  vitamin  C  daily  if  they  do  not 
drink  or  smoke  regularly,  and  to  double 
this  intake  if  they  are  smokers,  social  or 
heavy  drinkers,  or  if  taking  aspirin,  oral 
contraceptives  and  possibly  other  drugs. 
An  intake  of  lOOmg  is  easily  obtained 
from  fruit  and  vegetables  and  should  help 
to  ensure  the  tissue  saturation  which  is 
important  for  maintaining  optimum 
health  and  better  resistance  to  sudden 
physiopathological  demands  such  as  colds 
and  other  stresses. 

There  is  no  evidence  that  a  healthy 
person  needs  to  take  regular  megadoses  of 
ascorbic  acid  (that  is,  more  than  10  times 
the  amount  needed  to  maintain  tissue 
saturation),  the  authors  add.  If  for  any 
reason  habitual  high  doses  are  prescribed 
they  are  best  taken  as  multivitamin- 
multimineral  preparations  to  avoid 
nutrient  and  metabolic  imbalance. 

Dr  Nobile  is  a  biochemist  who  joined 
Hoffman-La  Roche,  Basle,  in  1951  and 
worked  on  vitamin  analyses  there  and  in 


Australia  until  her  retirement  in  1976.  Dr 
Woodhill  is  an  eminent  dietitian  in 
Australia  and  was  awarded  the  OBE  in 
1973  for  services  to  the  community 
through  nutrition  and  dietetics. 
"Vitamin  C.  The  mysterious  redox-system 
—  a  trigger  of  life  ? ' '  (£9. 95,  MTP  Press 
Ltd,  Lancaster).  ■ 

. . .  and  interferon 
reduces  severity 

Interferon  applied  by  intranasal  spray  has 
been  shown  to  reduce  the  incidence  and 
severity  of  colds  in  volunteers  challenged 
with  human  rhinovirus. 

In  a  trial  carried  out  at  the  MRC 
Common  Cold  Unit  and  published  in  last 
week's  British  Medical  Journal  the  results 
of  19  volunteers  who  were  challenged  with 
rhinovirus  9  and  treated  with  either 
interferon  or  placebo  are  analysed.  The 
interferon  treatment  consisted  of  7.5  x  106 
units  given  in  three  doses  over  one  hour 
and  repeated  three  times  a  day  for  four 
days.  Virus  inoculation  was  given  26 
hours  after  starting  treatment. 

Only  one  of  the  1 1  volunteers  receiving 
placebo  had  no  cold  compared  with  five 
of  the  eight  receiving  interferon.  In  the 
placebo  group,  seven  of  the  ten  colds  were 
classified  as  moderate,  one  was  mild  and 
two  were  doubtful;  in  the  treatment  group 
two  of  the  colds  were  graded  as  very  mild 
and  one  was  doubtful. 

All  but  two  of  the  volunteers  given 
interferon  reported  upper  respiratory 
symptoms  after  leaving  the  Common  Cold 
Unit.  The  authors  think  that  these  late 
colds  were  extremely  mild  although  it  was 
not  possible  to  gauge  their  symptoms 
accurately.  Theoretically,  by  continuing 
interferon  treatment  virus  replication 
would  be  reduced  they  say.  It  would  then 
be  necessary  to  continue  treatment  only 
until  antibodies  were  formed  to  prevent 
clinical  colds  completely.  ■ 

High  healing  rates 
with  ranitidine 

Preliminary  studies  of  ranitidine  in  acute 
duodenal  ulcer  suggest  a  healing  rate  of  80 
to  95  per  cent,  Dr  D.G.  Colin  Jones, 
Portsmouth,  told  a  World  Congress  of 
Gastroenterology  in  Stockholm  last  week. 

Reviewing  the  results  of  controlled 
trials  in  many  countries,  Dr  Jones  said 
that  in  comparisons  involving  541 
patients,  80  per  cent  healed  on  a  dose  of 
150mg  twice  daily  for  four  weeks 
compared  with  31  per  cent  on  placebo. 
Prolonging  the  treatment  to  eight  weeks 
allowed  Italian  investigators  to  extend  the 
healing  rate  in  their  63  patients  to  93  per 


cent.  In  gastric  ulcer,  a  Japanese  trial  of 
413  patients  gave  four-week  healing  rates 
of  46  per  cent  and  eight-week  rates  of  83 
to  93  per  cent. 

Ranitidine  showed  advantages  over 
cimetidine  in  the  management  of  acute 
upper  gastro-intestinal  haemorrhage.  In  a 
comparison  of  the  two  drugs,  conducted 
by  Professor  A.B.R.  Thompson  and  his 
colleagues,  University  of  Alberta  Hospital 
and  Royal  Alexandra  Hospital, 
Edmonton,  Canada,  ranitidine  reduced 
the  transfusion  requirement,  length  of 
hospital  stay,  risk  of  rebleeding  and  the 
need  for  surgery.  ■ 


Cromoglycate  in 
whooping  cough 

Sodium  cromoglycate  could  be  a  suitable 
treatment  for  whooping  cough,  according 
to  researchers  at  the  University  of  Naples. 

Five  children,  aged  between  four  and 
six  years,  suffering  from  pertussis  in 
active  phase,  were  treated  with  sodium 
cromoglycate  20mg  nebuliser  solution 
four  times  daily.  In  all  cases  their  parents 
noticed  a  remarkable  reduction  in  number 
and  severity  of  attacks  of  cough, 
especially  at  night,  after  two  days 
treatment.  No  side  effects  were  observed 
except  for  a  slight  increase  in  cough 
frequency  in  three  sub  jects  during  the  first 
48  hours. 

Therapy  was  stopped  after  15  days. 
Symptoms  worsened  in  one  case  and 
progressively  improved  in  the  others. 

The  researchers  —  M.  Miraglia  del 
Giudice  and  A.  Capristo  —  reported  to  a 
recent  conference  on  bronchial  hyper- 
reactivity, held  in  The  Hague,  that  further 
studies  were  necessary  to  confirm  their 
observations.  ■ 


News  in  brief 


■  The  index  of  retail  prices  for  all  items 
for  May  was  322  (January  1974  =  100). 
This  represents  an  increase  of  0.7  per  cent 
on  April  and  of  9.5  per  cent  on  May  1981. 
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PIP  code  and 
symbol  groups 

As  a  sympathetic  observer  of  the  British 
pharmacy  "scene,"  I  was  encouraged  by 
indications  in  the  C&D  of  June  12  of  more 
positive  attitudes  towards  co-operative 
efforts  on  the  part  of  several  important 
elements  of  British  pharmacy  and 
pharmaceutical  distribution. 

ICML  announced  the  source  marking 
of  NPA  Products  with  PIP  codes.  This  is, 
perhaps,  not  surprising,  since  ICML 
played  a  key  role  in  establishing  the 
original  PIP  code  concept  as  a  positive 
move  towards  more  co-operative  efforts 
for  the  benefit  of  the  pharmacist.  Vestric, 
too,  in  their  announcement  of  their  500th 
Link  terminal,  emphasised  their 
commitment  to  the  PIP  code  concept  for 
automatic  ordering.  I  believe  that  they  will 
soon  be  joined  by  several  Numark 
wholesalers. 

Perhaps  we  dare  even  hope  that 
Unichem  will  soon  restore  a  little  more 
independence  to  their  Prosper  users  with  a 
similar  move.  I  can  assure  Unichem  that, 
contrary  to  the  fears  of  their  Mr  C.V. 
Hammond  (C&D,  March  13)  there  is 
unlikely  to  be  any  need  to  "adapt  control 
circuitry"  or  to  have  "new  software"  for 
the  Prosper  terminals.  Perhaps  Prosper 
users  would  care  to  try  the  entry  of  PIP 
codes  into  their  Prosper  terminals  as  an 
experiment.  They  could  then  discuss  with 
Unichem  the  proposition  that  Unichem 
could  change  their  own  codes  to  PIP 
codes  (which  may  not  necessarily  imply 
software  changes)  in  order  to  make  the 
conversion  relatively  painless  all  round.  If 
Unichem  wished  for  some  reason  to  retain 
their  own  codes,  then  Vestric's  example  is 
a  good  indication  of  what  is  easily 
achievable  with  the  "interface"  concept. 


Public  image 


The  letter  from  Ms  Tanya  Turton,  of  the 
National  Pharmaceutical  Association,  is  a 
welcome  reminder  of  the  NPA  will  to 
improve  the  pharmacist's  general  public 
standing  and  service.  The  NPA  has 
doubtless  given  much  thought  to  an 
improved  and  more  consistent 
presentation  of  a  "pharmacy"  image,  and 
I  hope  that  they  will  be  able  to  help 
achieve  as  effective  an  image  as  that 
associated  with  the  green  cross  symbol  on 
the  Continent. 

With  regard  to  OTC  sales,  it  is 
certainly  a  pity  that  while  the  present 
symbol  groups,  such  as  Numark,  Vantage 
and  Unichem  are  individually  good  in 
concept,  they  are  somewhat  mutually  self- 
defeating  in  combination.  The 
pharmacist's  general  business  health  could 


certainly  be  improved  further  in  relation 
to  other  retail  competitors  if  he  were  to 
project  a  more  consistent  image  for  OTC 
sales,  perhaps  linked  with  his  improved 
pharmacy  image. 

The  commendable  selflessness  shown 
by  certain  major  wholesale  groups  in  their 
acceptance  of  the  PIP  code  concept 
encourages  me  to  hope  that  the  NPA  may 
now  be  able,  with  the  co-operation  of  the 
present  symbol  groups,  to  introduce  the 
concept  of  a  new  symbol  group  which  has 
no  vested  ties  with  any  particular  supplier, 
but  of  which  all  suitable  suppliers  can 
become  a  part,  withdrawing  their  own 
symbols  in  the  process. 

A  new  symbol  group  name,  if 
required,  could  be  an  existing  name,  such 
as  Numark  (which,  like  others,  has 
already  achieved  some  limited  degree  of 
public  identification),  or  it  could  be  a  new 
name,  perhaps  something  like 
"Pharmacare".  All  pharmacists  could 
benefit  from  the  symbol  group  without 
the  need  to  forego  any  part  of  their 
valuable  independence. 
Stanley  Mackintosh 
Mackintosh,  Mackintosh,  Johnstone  & 
Partners, 
Harrogate 

Mr  Mackintosh,  a  computer  systems 
consultant  whose  investigations  paved  the 
way  for  the  PIP  code,  will  open  up  old 
wounds  with  his  suggested  symbol  title  — 
but  the  points  he  makes  are  probably 
worth  debate  —  Editor. 


Rural  advertising 


I  am  very  hopeful  that  the  NPA 
advertising  campaign  will  be  acceptable  to 
its  members  —  there  is  probably  no 
profession  which  is  so  hidebound  by  an 
over-zealous  attitude  to  not  blowing  its 
own  trumpet. 

The  vast  majority  of  the  public  are 
really  quite  unaware  of  the  breadth  of  our 
involvement,  and  the  security  we  are  able 
to  provide.  It's  an  interesting  thought  that 
by  advertising  our  professional  activities 
we  may  raise  disconcerting  aspects  of  our 
work,  which  has  been  so  much  taken  for 
granted  that  it  has  been  completely 
ignored.  Once  the  public  are  made  aware 
of  these  activities  they  become  more 
aware  of  the  hazards  of  medicines,  and 
may  have  a  greater  regard  to  their  proper 
use  and  storage,  as  well  as  give  more 
thought  as  to  how  and  where  they  should 
be  obtained. 

This  initiative  by  the  NPA  is  very 
much  welcomed  by  the  RPA,  as  it  ties  in 
neatly  with  the  thinking  of  the  RPA 
regarding  the  freedom  of  rural 
pharmacists  to  advertise  the  help  that  they 
are  willing  to  give  to  rural  patients  in  their 
own  locality.  We  have  expressed  a  wish 


that  the  Pharmaceutical  Society  should 
look  into  some  way  of  allowing  a 
pharmacist  to  say  "We  can  deliver  your 
medicine  if  you  are  in  difficulty"  or 
"Contact  your  rural  pharmacist  on 
matters  concerning  your  medicine,"  or 
any  other  positive  help  that  a  pharmacist 
is  willing  to  give.  If  the  locality  contains 
more  than  one  pharmacy,  then  the 
advertising  would  mention  the  common 
services  that  both  pharmacies  are  willing 
to  provide. 

It  is  certainly  time  that  pharmacists 
were  allowed  to  project  their  image  in 
every  way  possible,  in  order  that  the  work 
they  carry  out  can  be  suitably 
acknowledged  and  our  full  potential 
adequately  used. 
John  Davies 

Secretary,  Rural  Pharmacists  Association, 
Wiveliscombe,  Somerset. 


Computer  labelling 


Hardly  a  week  goes  by  without  a  new 
computerised  labelling  system  being 
announced  in  the  pharmaceutical  Press.  I 
have  looked  at  most  of  the  options 
available  over  the  past  few  months  and 
until  recently  found  most  of  them  lacking 
in  both  quality  and  performance. 
However  I  have  now  come  upon  the 
system  developed  by  Mr  John 
Richardson,  of  Preston,  which  is  infinitely 
superior  to  others  that  I  have  seen  and 
tried,  and  which  in  my  view  provides 
remarkable  value  for  money. 

Without  any  hesitation  I  would 
recommend  this  system  for  its  quality, 
efficiency,  speed  and  versatility.  Anyone 
contemplating  acquiring  a  computerised 
label  system  would  be  well  advised  to  look 
at  Mr  Richardson's  program,  for  it  is  this 
that  leaves  other  systems  far  behind. 

I  would  be  very  happy  to  demonstrate 
the  system  in  operation  to  any  colleagues 
in  the  North  East  (or  elsewhere):  all  I  ask 
is  a  phone  call  (0783  283910)  in  advance  to 
arrange  a  mutally  convenient  time. 

I  feel  that  like  the  tablet  counter, 
computerised  labelling  will  become  the 
norm  in  the  very  near  future.  At  the  same 
time  the  expenditure  of  £1 ,000  or  more 
needs  to  be  made  with  caution.  That  is 
why  I  would  commend  this  system  to 
fellow  retailers. 
Henry  S.  Olswang 
Sunderland 
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Farley  Health  Products 

Acriflex  —  MYCIL  —  sea-legs 

HAPPY  HOLIDAYS  COMPETITION 

The  first  prize  of  a  7-day  holiday  for  two  in 
Corfu  is  awarded  to  Mrs.  Jane  Hallett,  of 
Maiden  Newton,  Dorset. 

The  ten  runners-up,  each  receiving  a 
weekend  break  for  two  in  London,  plus  £50 
spending  money,  are  as  follows:  — 

—  Mrs  Mary  Butler,  Glasgow 

—  Mrs  Wendy  Clark,  Dundee 

—  Anne-Marie  Evans,  Newry,  Co.  Down 

—  Yvonne  Fisher,  Kirkcaldy,  Fife 

—  Mrs  A.  Hartley,  Wakefield,  W.  Yorks. 

—  Julie  Kerr,  Dawlish,  Devon 

—  Gail  Lines,  Birmingham 

—  Miss  Victoria  Long,  Harleston,  Norfolk 

—  Mrs  M.  Michaels,  Chigwell,  Essex 

—  Greta  E.  Moody,  Felixstowe,  Suffolk 

All  prize  winners  have  been  notified. 


0N& 


REVITALISE 
s  YOUR 
BUSINESS 
^  NOW! 


FITTED  COMPLETE 
FROM  ONLY 


SHOP  FRONTS 
£850 — 5 


YOUR 
TRADING 
TITLE 
HERE 


4000  X  2650  mm 
ALUMINIUM 
SHOP  FRONTS 
FITTED  _ 
COMPLETE  rllOO 


I 
I 
I 

L 


4000  X  300  mm 
FASCIA  SYSTEM 
FITTED  £|78 

FOR  FIRM  WRITTEN  QUOTATION  COMPLETE 
COUPONS  POST  TODAY: 


PLANNING  PERMISSION 
ARRANGED  WHERE 
APPLICABLE 


IIX/TV  FASCIA  SYSTEMS  LTD  ^  [j 

3, SHIRLEY  STREET  ■  WALLASEY  MERSEYSIDE 

I  am  interested  in  a  new  fascia  system  □  A  new  aluminium  shop  front  o 

NAME  

ADDRESS  _  


I 


_TEL: 


30-MILLION 

advertisements 

for 
'Perfect 
Nails 


in, 


STARTING  THIS  JUNE 
National  Advertising  for 
'Perfect  Nails'  will  reach  women 
buyers  throughout  Great  Britain. 
Over  30-million  display  advertisements 
in  National  Newspapers  and  Women's 
Magazines  will  announce  this  amazing 
new-style  nail  varnish  remover/conditioner. 
Now  in  unique,  new-design  jars  with  stainless- 
steel  toenail  applicator  but  featuring  the  original 
anti-spill  impregnated  foam  filling  with  pure 
Lanolin  and  added  conditioners.  Medium-size 
RSP  £1 .30,  large-size  £2.15. 


CG      Stock-up  and  clean-up  with 


perfect  nails 

■  Trade  Mark 
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BUSINESS  NEWS 


Reshuffle  pending  at  Revlon         Downs  in  the  red 


An  internal  re-oganisation  of  Revlon 
Health  Care  Group  operations  in  the  UK 
is  due  to  be  announced  shortly.  Among 
the  details  to  emerge  so  far  is  the  transfer 
of  the  administration  and  manufacturing 
operations  of  Armour  Pharmaceuticals 
and  Berk  Pharmaceuticals  to  an 
associated  company,  Revlon  Health  Care 


Drummonds  still 
profitable 

Arthur  Guiness  and  Sons  pre-tax  profits 
increased  by  £1 .6m  to  £20m  in  the  24 
weeks  to  March  13  on  a  turnover  up 
£79. 7m  to  £454.4m. 

No  specific  figures  were  available  for 
the  R.  Gordon  Drummond  subsidiary  but 
a  spokesman  for  the  pharmacy  retailing 
group  told  C&D:  "We  continue  to  trade 
profitably."  ■ 

Inquiry  service 
gets  £2m  launch 

The  start  of  the  small  firms  technical 
inquiry  service  has  been  announced  by  Mr 
John  MacGregor,  Under  Secretary  for 
Industry.  This  free  service  will  give 
confidential  help  on  technical  problems  to 
any  small  manufacturing  business  in 
Great  Britain,  provided  it  employs  no 
more  than  200  people. 

The  inquiry  service  is  operated  for  the 
Department  by  the  Production 
Engineering  Research  Association  and  a 


(UK)  Ltd. 

Armour  and  Berk  will  continue  to 
operate  the  sales  and  distribution 
functions  of  their  present  range  of 
products,  and  addresses,  management 
and  telephone  numbers  remain 
unchanged.  The  changes  become 
operative  on  July  1 .  ■ 


funding  of  £2. 2m  has  been  made  available 
over  three  years.  Announcing  the  service, 
Mr  MacGregor  said:  "The  new  scheme 
fills  a  gap  in  the  Department's  provision 
of  advisory  services.  Small  firms  can 
already  obtain  help  with  general 
management  of  financial  problems  from 
the  small  firms  service  using  freefone 
2444.  The  British  Overseas  Trade  Board 
helps  with  exports.  Larger  small  firms  can 
obtain  help  through  the  manufacturing 
advisory  service." 

Small  firms  may  contact  the  inquiry 
service  by  telephoning  PERA  on  Melton 
Mowbray  (0644)  641 33  ext  444.  ■ 


■  Proceedings  of  seminars  held  by  the 
Chemical  Industries  Association  have 
been  published  and  are  now  on  sale.  The 
documents  are  a  practical  contribution  to 
guidance  on  reporting  for  the  European 
Inventory  of  Existing  Commercial 
Chemical  Substances  (EINECS).  The 
package  is  available  at  £15  to  members  of 
CIA  and  £20  to  non-members  from 
Publications  Department,  CIA,  Alembic 
House,  93  Albert  Embankment,  London 
SE1  7TU. 


Increasing  competition  has  eroded 
margins  at  Downs  Surgical,  resulting  in  a 
pre-tax  loss  of  £42,000  for  1981-82.  The 
company  says  that  sales  volume  has  been 
maintained  and  42.6  per  cent  of  the  group 
sales  were  in  the  UK  last  year.  Sales 
increased  to  £17. 34m  from  £16. 24m. 

The  improved  level  of  UK  sales  in  the 
early  months  of  the  new  financial  year  is 
encouraging,  the  directors  say,  and  export 
momentum  has  been  maintained.  Recent 
management  changes  and  current  internal 
reoganisation  are  yielding  benefits,  and 
justified  payment  of  a  0.3p  dividend.  ■ 


N&P  sales  rise 


Sales  of  Nurdin  and  Peacock,  the  cash 
and  carry  wholesalers,  are  showing  a  15 
per  cent  increase  on  1981  figures  and  are 
above  the  rate  of  inflation. 

The  latest  branch  which  opened  in 
April  at  Nuneaton  continues  to  break  all 
company  records.  "The  effect  of  this  new 
opening  on  our  two  adjacent  warehouses 
at  Northampton  and  Nottingham  has 
been  minimal  and  both  are  showing 
satisfactory  increases  in  sales,"  said 
chairman  Mr  Michael  Peacock  at  the 
annual  meeting  earlier  this  month. 

The  new  branch  at  Wimbledon  should 
be  operational  early  next  year  and  the 
other  replacement  branch  at  Rochester 
was  running  according  to  schedule  and 
should  be  open  for  trading  in  about  a 
year's  time.  ■ 


DITB  replacement 


The  Retail  Consortium,  the  body  which 
has  been  responsible  for  drawing  up 
proposals  for  voluntary  training  following 
the  demise  of  the  Distributive  Industries 
Training  Board,  has  announced  that  it 
will  carry  out  a  co-ordinating  function  for 
future  retail  training  under  the  banner  of 
the  National  Retail  Training  Council. 

The  Council  will  be  staffed  and 
funded  by  the  Retail  Consortium,  which 
stresses  it  is  not  taking  on  the  mantle  of 
the  DITB.  Future  training  will  be 
devolved  on  member  associations  through 
a  network  of  voluntary  arrangements  with 
regional  and  local  groups  extending  across 
90  per  cent  of  the  industry,  the 
Consortium  says.  The  role  of  the 
Consortium  will  be  to  focus  consultation 
with  Government,  the  Manpower  Services 
Commission  and  the  Department  of 
Employment. 

The  announcement  has  received  a 
sceptical  reception  from  union  and  DITB 
quarters.  ■ 


Johnson  &  Johnson's  new  £7m  headquarters  complex  in  Slough,  opened  last 
month  by  Dr  Gerard  Vaughan,  Minister  for  Consumer  Affairs,  has  won  a  Concrete 
Society  award  for  "excellence  in  the  use  of  concrete. "  The  octagonal  plan  of  the 
modules  was  chosen  to  give  effective  site  coverage  without  excessive 
"architectural  bulk" 
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/n  contrast  with  the  building  pictured  on  the  opposite  page,  Fulmer  Hall  dates  back 
from  1833  and  has  been  extensively  refurbished  as  Servier  Laboratories'  new 
headquarters,  also  near  Slough.  The  building  was  officially  opened  recently  by  Sir 
John  Butterfield,  regius  professor  of  physics,  Cambridge  University  (last  week, 
P1139) 


Gulf  interest  in 
Hoechst  denied 

Rumours  that  Kuwaiti  interests  may  have 
acquired  a  25  per  cent  shareholding  in 
Hoechst  AG  have  been  discounted  by 
their  chairman  Professor  Rolf  Sammet. 
About  33  per  cent  of  Hoechst  capital 
stock  is  now  in  foreign  ownership. 

Professor  Sammet  said  it  could  be 
surmised  that  some  of  the  shares  in 
foreign  hands  are  held  by  major  investors 
from  the  oil-producing  countries  of  the 
near  east.  "This  could  not  be  ruled  out  in 
our  last  survey  (1978),  although  the 
proportion  of  foreign  investors  had 
declined.  This  proportion  seems  to  have 
grown  again. 

"In  the  past  there  has  been  repeated 
discussion  in  public  about  an  arab  country 
having  taken  a  special  interest  in  Hoechst; 
the  Emirate  of  Kuwait  has  been 
mentioned  in  this  connection. 

Professor  Sammett,  speaking  at  the 
annual  meeting  earlier  this  month,  went 
on  to  say  Hoechst  had  not  been  informed 
by  any  shareholder  of  an  acquisition  of  25 
per  cent  of  their  equity  (as  required  by 
German  company  law)  nor  by  banks  or 
any  other  source.  ■ 

North  West  corners 
pharmaceuticals 

The  North  West  of  England  currently 
produces  £225m  of  pharmaceutical 
chemicals,  employs  over  one  fifth  of  the 
industry's  national  workforce  and  is 
currently  the  centre  for  manufacture  of 
insulin  made  by  recombinant  DNA 
technology. 

A  report  by  the  North  West  Industrial 
Development  Association  says  supplies 
are  being  manufacturered  at  Dista's  Speke 
factory  and  "...  will  be  available  to 
Britain's  600,000  diabetics  from 
September  this  year  and  are  expected  to  be 
exported  throughout  Europe  shortly." 

The  chemical  industry  generally  has 
been  one  of  the  most  outstanding  growth 
sectors  in  the  NW's  economy  since  the  last 
war  and  pharmaceuticals  has  been  one  of 
the  strongest  performers. 

Most  of  the  leading  pharmaceutical 
companies  have  major  manufacturing  and 
research  establishments  in  the  North 
West,  including  ICI,  Glaxo,  Ciba  Geigy, 
Fisons,  E.R.  Squibb,  Eli  Lilly  and  the 
Wellcome  Foundation.  Many  medium 
sized  and  small  pharmaceutical  firms  are 
located  throughout  the  region.  Over  650 
foreign-based  companies  are  based  in  the 
area.  ■ 


Ever  Ready  to  move 


The  British  Ever  Ready  battery  and 
electrical  equipment  group  is  to  move  its 
Ever  Ready  (GB)  head  office  at 
Whetstone  and  the  Tottenham  group 
technical  centre  to  its  principal 


manufacturing  complex  at  Tanfield  Lea  in 
County  Durham.  All  moves  are  expected 
to  be  completed  before  the  end  of  1982; 
redundancies  are  expected  at  the 
Whetstone  and  Tottenham  plants. 

Mr  C.A.D.  Black,  director  of  British 
Ever  Ready  and  chairman  of  Ever  Ready 
(GB),  commenting  on  these  plans  said: 
"The  move  to  Tanfield  Lea  will,  for  the 
first  time,  bring  together  the  key  elements 
of  our  business  under  the  roof  of  the 
largest  and  most  modern  battery 
manufacturing  plant  in  Europe". 

British  Ever  Ready  (known  formerly 
as  Berec)  was  acquired  by  the  Hanson 
Trust  for  £100m  last  Christmas.  The 
company's  various  Nigerian  interests  have 
been  sold  to  Whitfield  Electrics,  a  private 
UK  company,  for  £2m  cash.  ■ 

NCC  management 
training  scheme 

Recent  research  has  shown  that  50  per 
cent  of  UK  industry  has  not  yet 
considered  the  use  of  microelectronics  in 
their  products  or  processes.  The 
Department  of  Industry  therefore,  has 
authorised  the  National  Computing 
Centre  to  start  work  on  a  scheme  to 
provide  management  training  aimed  at 
increasing  the  use  of  microelectronics  in 
industry. 

The  scheme  is  based  on  a  modular 
package  of  training  materials.  This  will 
enable  companies,  training  organisations 
and  consultants  to  run  short  courses  with 
the  minimum  of  preparation,  the  NCC 
says.  Initial  pilot  courses  will  be  run  in  the 
Autumn  and  the  package  of  material  will 
be  available  early  in  1983. 

Organisations  interested  in  taking  part 
in  trial  courses  or  requiring  further 
information  should  contact  Anthony 
Steele  at  NCC,  Oxford  Road,  Manchester 
Ml  7ED.  Telephone  061-228  6333.  m 


Tilling  companies 
to  merge 

Microflow  Ltd  and  Dent  &  Hellyer  Ltd 
have  announced  that  the  two  companies, 
each  a  member  of  the  Thomas  Tilling 
Ingermed  subsidiary,  are  to  merge  — 
forming  a  new  company,  details  of  which 
will  be  announced  later  this  year.  Existing 
Microflow  and  Dent  &  Hellyer  brand 
names  will  be  retained.  The  two 
operations  will  be  consolidated  on  the 
present  Andover  headquarters  of  Dent  & 
Hellyer,  with  Microflow's  activities  based 
in  Fleet  and  Farnborough  moving  to  the 
Andover  site  in  a  phased  programme 
between  October  and  the  end  of  1983.  ■ 


Briefly 


■  Vitalife  Ltd  have  moved  to  new 
business  premises  at  291  Cricklewood 
Lane,  London  NW2  2LJ  (telephone 
01-455  9962). 

■  The  marketing  departments  of  Arthur 
H.  Cox  &  Co  Ltd  and  Cox  Continental 

Ltd  will,  with  effect  from  July  1,  relocate 
to  the  companies'  head  office  at  Whiddon 
Valley,  Barnstaple,  Devon  EX32  8NS 
(telephone  0271  75001). 

■  NPA  Products  and  Nucross  packed 
goods  are  now  being  distributed  by 
Macarthys  Ltd's  new  depot  at  George 
Place,  Stonehouse,  Plymouth,  South 
Devon  (telephone  Plymouth  (0752) 
29681). 

■  Astra  sales:  It  has  been  pointed  out  that 
in  our  report  on  annual  sales  a  sentence 
recording  a  large  increase  in  sales  of  anti- 
asthma  products  (C&D,  June  12,  pi  102) 
may  have  inferred  that  Zelmid  was  one  — 
it  is  of  course  an  anti-depressant. 
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APPOINTMENTS 


MARKET  NEWS 


■  Wyeth  Laboratories:  David  Lane  is 
appointed  an  additional  product  manager 
for  Wyeth  Nutrition.  He  joins  Wyeth 
from  BP  Nutrition  (UK)  Ltd  and  will  take 
responsibility  for  Wysoy. 

■  Braun  Electric  (UK)  Ltd:  Bryony 
Moore  is  appointed  product  manager, 
personal  care.  She  will  take  responsibility 
for  hair  care  products  in  the  company's 
range  of  electrical  appliances. 

■  Cow  &  Gate  Ltd:  Michael  Whitcroft 
(31),  formerly  senior  product  manager, 
has  been  appointed  marketing  manager 
(babyfoods).  He  has  been  with  the 
company  three  years.  Ken  Sheridan  (28) 
has  joined  as  product  manager 
(babymeals). 

■  Wilkinson  Sword  Ltd:  Mr  John 
Bloxcidge  has  been  appointed  president 
and  managing  director  with 
responsibilities  including  electric 
appliance  operations  in  the  UK,  Middle 
East  and  Africa  under  the  Sunbeam, 
Rima,  Oster,  Northern  and  Rowenta 
brands. 

■  Taylor  of  London:  Mr  Tony  Hicks 
(45),  has  joined  as  sales  manager  for  the 
London  area.  Mr  Hicks  spent  seven  years 
as  area  sales  manager  for  Parfum  Gres, 
and  was  previously  West  End  sales 
manager  for  Schering  Plough.  Mr  Roy 
Kirkbride  has  been  appointed  to  act  as 
agent  in  Surrey,  Essex  and  Kent. 

■  Tudor  Photographic  Group:  Alistair 
Baxter,  40,  has  joined  the  company  as 
sales  director.  Mr  Baxter  previously 
worked  for  hospital  equipment 
manufacturer  Corning  in  the  UK  and 
overseas.  Michael  Cole  has  been 
appointed  general  manager  of  Tudor 
Photographic  Wholesale  Ltd,  and  John 
Nicolson,  30,  becomes  group  materials 
manager.  Additionally,  the  following 
appointments  to  the  group's  main  board 
have  been  announced:  John  Ball,  general 
manager;  Michael  Lehr,  financial 
director.  Graham  Morgan  is  appointed 
company  secretary  to  the  group. 

■  Revlon  International  Corporation:  Mr 

Richard  Lewis  has  been  appointed  general 
sales  manager,  group  1  (Charlie  and 
Revlon).  Mr  Lewis,  previously  national 
field  sales  manager,  will  report  to  Roger 
Crossley,  general  manager,  group  1,  who 
joined  the  company  earlier  this  year  from 
Squibb.  Mr  Michael  Taylor,  former  sales 
director,  group  1,  is  now  general  manager, 
group  3  (includes  Ultima  and  Parfums 
Balmain).  He  replaces  Mr  M.  Chmerling 
who  now  has  a  consultancy  arrangement 
with  the  organisation.  All  these 
appointments  are  effective  from  July  1 .  ■ 


High  US  dollar  will 
hit  prices 

London,  June  22:  US  interest  rates 
continued  to  rise  further  during  the  past 
week  with  money  flowing  out  of  sterling 
into  dollars.  The  natural  result  was  a  big 
slide  in  the  value  of  sterling  against  the 
dollar  and  at  one  point  the  pound  had 
sunk  to  its  lowest  level  since  August  1977. 
Because  many  commodities  from  abroad 
are  quoted  in  dollars  the  cost  of  importing 
them  is  going  to  be  substantially  higher  in 
the  near  future,  unless  there  is  a  sudden 
change  in  the  American  policy.  Against 
the  other  main  currencies  the  pound  was 
little  changed. 

So  far  as  trading  was  concerned, 
interest  was  completely  lacking.  The 
better  news  from  the  South  Atlantic, 
although  bringing  relief,  did  not  spark  off 
any  interest  in  the  futures  market. 

Dearer  among  essential  oils  were 
cassia,  patchouli,  arvensis  peppermint  and 
spearmint.  Cinnamon  leaf  was  lower. 
There  was  a  substantial  rise  in  the  price  of 
cloves  and,  on  a  more  moderate  scale,  in 
some  aromatic  seeds.  Pepper  and 
cardamoms,  however,  were  marked 
down.  Dearer  among  botanicals  were 
aloes,  balsams,  cascara,  cherry  bark  and 
ipecacuanha.  Liquorice  root  fell  by  £40 
metric  ton.  ■ 

Pharmaceutical  chemicals 

Acetarsol:  £25  kg  in  50-kg  lots. 

Acetic  acid:  4-ton  lots,  per  metric  ton  delivered  —  glacial  BPC 
£398,  99.5  per  cent  £381,  80  per  cent  grade  pure  £345;  technical 
£324. 

Acetone:  £480  metric  ton  for  30-drum  lots. 
Adrenaline:  (per  g)  1  kg  lots  base  £0.35;  acid  tartrate  £0.30. 
Aluminium  chloride:  Pure  crystals  in  50-kg  lots  £1 ,353  metric 
ton  ex  works. 

Aluminium  hydroxide:  BP  dried  gel  £1 .70  kg  in  200  kg  lots. 
Ammonium  tartrate:  Commercial  £3.29  kg  in  50-kg  lots. 
Benzocalne:  BP  in  50-kg  lots,  £7.50  kg. 
Carbazochrome:  technical  £60  kg;  sodium  sulphonate  £105  kg. 
Carbon  tetrachloride:  BP  5-ton  lots  in  290-kg  drums  £305  per 
metric  ton. 

Carotene:  Beta  —  10%  £32.01  kg  (5-kg  lots);  20%  suspension 
£41.25  kg  (5-kg). 

Pharmaceutical  chemicals 

Acetarsol:  £25  kg  in  50-kg  lots. 

Acetic  acid:  4-ton  lots,  per  metric  ton  delivered  —  glacial  BPC 
£398,  99.5  per  cent  £381,  80  per  cent  grade  pure  £345;  technical 
£324. 

Acetone:  £480  metric  ton  for  30-drum  lots. 
Adrenaline:  (per  g)  1  kg  lots  base  £0.35;  acid  tartrate  £0.30. 
Aluminium  chloride:  Pure  crystals  in  50-kg  lots  £1,353  metric 
ton  ex  works. 

Aluminium  hydroxide:  BP  dried  gel  £1 .70  kg  in  200  kg  lots. 
Ammonium  tartrate:  Commercial  £3.29  kg  in  50-kg  lots. 
Benzocalne:  BP  in  50-kg  lots,  £7.50  kg. 
Carbazochrome:  technical  £60  kg;  sodium  sulphonate  £105  kg. 
Carbon  tetrachloride:  BP  5-ton  lots  in  290-kg  drums  £305  per 
metric  ton. 

Carotene:  Beta  —  10%  £32.01  kg  (5-kg  lots);  20%  suspension 
£41.25  kg  (5-kg). 

Choline:  (50-kg  lots)  dihydrogen  citrate  £3.40  kg;  chloride  pure 
£4.95 

Clnchocaine:  (5-kg  lots)  base  and  hydrochloride  £  1 25  kg. 
Formic  acid:  per  metric  ton  delivered  in  4-ton  lots,  98  per  cent 
£400;  85  per  cent  £334. 

Glucose:  (Per  metric  ton  in  10-ton  lots)  —  monohydrate  £325; 
anhydrous £650 for  1-ton;  liquid43°  Baume  £35 1.50  (5-ton 
lots);  naked  18-tons  lots  £290.25. 

Glycerin:  In  250-kg  returnable  drums  £860  metric  ton  in  5-ton 
lots;  £885  in  3-ton  lots. 

Homatroplne:  Hydrobromide  £145  kg;  methylbromide,  £138 
—  both  in  '/2-kg  lots. 

Hydrogen  peroxide:  35  per  cent  £336  metric  ton. 
Hydroquinone:  50-kg  lots  £3.08  kg. 
Hypophosphorous  acid:  (Per  metric  ton  in  50-kg  lots).  Pure 
50%  £4,547.50;  BPC  (30%)  £3,267.10. 

Kaolin:  BP  natural  £199.30  per  1,000  kg;  light  £208  ex-works  in 
minimum  10-ton  lots. 


Sodium  ascorbate:  100-kg  lots  £5.41  per  kg. 

Sodium  benzoate:  £0.70  kg  in  500-kg  lots. 

Sodium  bicarbonate:  BP  from  £168.40  metric  ton  as  to  grade  in 

minimum  10-ton  lots  delivered  UK. 

Sodium  chloride:  Vacuum  dried  in  10-ton  lots  delivered 

London  4-ply  bags  £52.55  metric  ton. 

Sodium  citrate:  Granular  £841  metric  ton;  powder  £866.  Five- 
ton  contracts  £835  for  granular  —  all  in  lined  bags. 
Sodium  fluoride:  in  50-kg  lots  £2.43  kg  ex  works. 
Sodium  gluconate:  Technical  £756  metric  ton. 
Sodium  hydroxide:  Pellets  BP  1973  in  50-kg  lots  £0.90-£1.81  kg 
ex  works. 

Sodium  nitrate:  BPC  Recrystallised  £1.78  kg  for  50-kg  lots. 
Sodium  nitrite:  BPC  1973  £1 .29-£l  .32  kg  as  to  maker  for  50-kg 
lots  ex  works. 

Sodium  perborate:  (per  1 ,000  kg)  monohydrate  £723; 
tetrahydrate  £430. 

Sodium  percarbonate:  £567  per  metric  ton. 

Sodium  sulphate:  Fine  crystals  BP  £109  per  metric  ton,  pea 

crystals  £  1 3 1 . 20;  commercial  £43 . 1 0  ex  works . 

Sodium  sulphite:  Crystals  £0.216  kg  (500  kg  minimum). 

Sodium  thiosulphate:  photo  grade  £259.50  per  metric  ton; 

£243.50  ton  in  4-ton  lots. 

Sorbitol:  Powder  £790  metric  ton;  syrup  £395-£410  as  to  grade. 

Crude  drugs 

Aloes:  Cape  £1 ,530  metric  ton  spot;  £1,510,  cif.  Curacao 
£6,300,  cif. 

Balsams:  (kg)  Canada:  £16.80  spot;  £16.90,  cif.  Copaiba:  Spot 
£4.20;  £5.70,  cif.  Peru:  £9.60  spot;  £9.70,  cif.  Tolu:  Spot 
£5.90. 

Benzoin:  £139  cwt,  cif. 

Cardamoms:  AGN  £6.85  kg,  cif. 

Cascara:  £1 ,340  metric  ton  spot;  £1,375,  cif. 

Cherry  bark:  No  spot;  £1 ,525  metric  ton,  cif. 

Cloves:  Madagascar  £6,300  metric  ton  spot  £5,950,  cif. 

Ipecacuanha:  Costa  Rican  £61  kg,  cif.  Matto  Grosso 

unquoted. 

Liquorice:  Root,  no  spot;  £760  metric  ton,  cif.  Block  juice 
£  1 ,400  metric  ton  spot;  spray-dried  powder  £  1 ,900. 
Menthol:  (kg)  Brazilian  £7.10  spot;  £7.25,  cif.  Chinese  £5.95 
spot  and,  cif. 

Pepper:  (metric  ton)  Sarawak  black  £860  spot,  $1,300,  cif; 
white  £1,200  spot;  $1,775,  cif. 

Seeds:  (metric  ton,  cif).  Anise:  China  star  £2,150.  Celery: 
Indian  £555.  Coriander:  Moroccan  £295.  Cumin:  Indian 
£1,250.  Fennel:  Chinese  £595.  Fenugreek:  Moroccan 
unavailable;  Indian  £375. 

Essential  oils 

Camphor:  White  £1.15  kg  spot;  £1.05,  cif. 

Cassia:  Chinese  £52.50  kg  spot  £49.50,  cif. 

Cedarwood:  Chinese  no  spot;  £3.30  kg,  cif. 

Cinnamon:  Ceylon  leaf  £3. 10  kg  spot;  £2.85,  cif;  bark; 

English-distilled,  £150. 

Patchouli:  Indonesia  £23  kg  spot  and  cif. 

Peppermint:  (kg)  Arvensis  —  Brazilian  £7.50  spot;  £7.75,  cif. 

Chinese  £3.75  spot;  £4,  cif.  American  piperata  £13. 

Sandalwood:  Spot  Mysore  £62.50  kg.  East  Indian  £62.50  kg. 

Spearmint:  Chinese  £8.50  kg  spot;  and,  cif.  American  from 

£11.50  spot. 

The  prices  given  are  those  obtained  by  Importers  or 
manufacturers  for  bulk  quantities  and  do  not  include  value 
added  tax.  They  represent  the  last  quoted  or  accepted  prices  as 
we  go  to  press. 

COMING 
EVENTS 


Sunday,  June  27 

Welsh  Committee  for  Postgraduate  Pharmaceutical 
Education,  study  day  on  renal  medicine  at  the  outpatients  hall, 
Singleton  Hospital,  Sketty,  Swansea,  June  27.  Details  from  Dr 
D.J.  Bailey  (telephone  0222  373165). 

Wednesday,  June  30 

British  Institute  of  Regulatory  Affairs.  Two-day  residential 
symposium  at  Eliot  College,  University  of  Kent,  Canterbury, 
June  30  to  July  2,  on  "Regulatory  requirements  for  clinical 
research  in  the  pharmaceutical  industry."  Cost  £138  members, 
£161  non-members  (prices  include  VAT).  Details  from  Dr 
Margaret  Martin,  Roche  Products  Ltd,  PO  Box  8,  Welwyn 
Garden  City,  Herts  (telephone  Welwyn  Garden  28128  ext 
2595). 

Advance  information 

Institute  of  Packaging.  Residential  course  on 
"Packaging  of  pharmaceuticals"  The  White  House, 
University  of  Surrey,  October  3-8.  Fees  (including 
board  and  residence):  members  £345  ( +  VAT),  non- 
members  £380  ( +  VAT).  Prospectus  and  registration 
forms  from  the  Education  Officer,  Institute  of 
Packaging,  Fountain  House,  la  Elm  Park,  Stanmore, 
Middlesex  HA7  4BZ. 

Peak  Computer  Education  Centre,  St  Ann's  Hotel, 
Buxton,  Derbyshire.  "Manager's  guide  to 
microcomputers,"  two-day  course,  start  dates  August 
19,30,  September  13,  15,  20;  cost  £200  ( +  VAT). 
"Microcomputers  in  business,"  three-day  course;  start 
dates  August  16,  30,  September  8,  22;  cost  £275  ( + 
VAT).  Prices  include  accommodation  and  board. 
Details  from  course  administrator  at  the  above  address. 
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Appointments 


Shopfitting 


PLANT  MANAGER 

Bangladesh 

The  CIBA-GEIGY  Group  is  engaged  in  the  manufacture  and  marketing,  on  an 
international  basis,  of  a  wide  range  of  pharmaceutical  specialities  derived 
from  original  research. 

We  are  now  looking  for  a  plant  manager  to  be  actively  involved  in  the  planning, 
construction  and  operation  of  our  future  production  facility  in  Dacca. 
The  successful  candidate  will  be  most  probably  a  chemist  or  pharmacist  with 
several  years'  experience  in  a  senior  production  position  and  will  be 
responsible  for:- 

-  Supervision  and  control  of  all  production,  packaging  and  ware- 
housing activities 

-  Training  of  production  and  packaging  staff 

-  Establishing  and  maintaining  high  production  standards,  which 
pay  due  regard  to  requirements  in  respect  of  GMR  safety, 
ecology  and  productivity 

-  Establishment  and  supervision  of  plant  engineering  and 
maintenance  services 

-  Production  planning  and  control 

-  Supervision  of  quality  control  on  the  products  manufactured. 

Applications  are  invited  both  from  nationals  of  Bangladesh,  for  whom  this  post 
could  provide  a  unique  opportunity  to  return  to  their  country  at  a  senior  level  in 
the  local  management  of  the  subsidiary  of  a  leading  international  company 
and  from  others,  for  whom  this  would  be  considered  as  a  temporary  posting 
for  3-4  years  with  afterwards  the  possibility  of  further  career  development  in 
the  CIBA-GEIGY  group. 

The  conditions  and  terms  of  employment  are  such  as  may  be  expected  from  a 
large  multinational  company. 

Candidates  are  requested  to  submit  a  letter  of  application  with  full  c.v.  in  the 
first  instance  to:- 

Director  of  Production,  Ciba-Geigy  Pharmaceuticals  Division, 
Wimblehurst  Road,  Horsham,  West  Sussex,  RH12  4AB. 


CIBA-GEIGY 


Sales  Representative 


Intelligent  enthusiastic  person  required  residing  in  the 
Bristol/ Reading  region  to  call  on  wholesale  and  retail  chemists 
and  non  food  grocery  outlets  to  sell  a  range  of  baby  wear  and 
accessories. 

Must  be  fully  mobile  and  prepared  to  stay  away  from  home. 
Good  salary  and  commission  and  company  car.  Some  FMCG 
experience  desirable  although  the  capability  for  hard  work  and 
to  organise  oneself  has  great  importance. 

Please  write  with  full  details  to:  — 

G  W  Wood,  Dunbee  Ltd,  Riverdene  Industrial,  Estate, 
Molesey  Road,  Hersham,  Walton-on-Thames,  Surrey. 


Agents 


/apian 


shopfitting  limited 

alpbn  house,  cavalier  road, 
heathf ield,  newton  abbot,  devon. 
tql2  6tg      tel.  0626  832059. 
from  counters  to  total  contracts 
alplan  s  national  coverage  for 

pharmacies 


DISPENSARY 
and  PHARMACY 

Specialists 


Complete  service.  N.P.A. 
and  NUMARK  approved. 

Eplan  UNITSHOPFITTINGS 

Eustace  International 
E  Plan  Estate,  New  Road, 
Newhaven,  Sussex  BN9  OAE 
Telephone:  07912-7711 


Quality  and  original  Continental 

System  plus  total  package  NPA 

recommended  NO  system  matches 

UMDASCH  for  quality.  Prices 

pleasantly  competitive.  See  for 

yourself .  .  .  there's  no  obligation. 

Umdasch  Systems, 

Apeils  Contracts  Ltd,  Dallow  Road, 

Luton,  Beds  LU1  1FP. 

Ring  Luton  10582)  30833  NOW! 


SHOPFRONTS  - 
SOUTHERN  ENGLAND 

Quality  shopfronts  at  competitive 
prices.  For  a  free  quotation  please 
telephone 
Nufront  Shopf  itters 
Worthing  (0903)  32664. 
24  hour  Ansafone  service. 


Stock  Wanted 


A.  &  H.  OTTER 

(established  1920) 

Largest  cash  stock  buyers  in  the 
trade  for  manufacturers'  clearing 

lines,  and  retailers'  stocks. 
8  Northburgh  Street,  London 
EC1V  0BA.  Tel:  01-253  1184/5. 
Telegrams:  "Salvall", 
London  EC1 


AGENTS  WANTED 

To  sell  established  range  of  luxury  soap,  hair  ornaments 
and  atomizers. 
1 .  In  South  London,  Surrey,  Sussex  and  Kent. 
2.  Midlands 
Excellent  commission. 

Contact:  Leonard  Stanton. 
01-958  594S. 
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Appointments 


Trade  services 


PHOTOPROCESSING 

KEY  SALES  PERSONNEL 

A  new  organisation  has  been  formed  to  promote  the  sales  of  two 
long  established  photoprocessing  laboratories  situated  in  the 
London  and  Midland  areas. 

We  need  ambitious,  hardworking  people  to  fill  the  following 
positions,  which  form  a  key  part  of  our  expansion  plans. 
1.  KEY  ACCOUNT  REPRESENTATIVE 

Responsible  for  the  acquisition  of  multiple  and  large  independent 
accounts  throughout  the  London  and  Midland  area. 
2.  SALES  REPRESENTATIVE 

To  strengthen  our  position  in  the  Chemist  and  Photographic  retail 

trades  in  part  of  the  London  area  north  of  the  Thames. 
A  demonstrable  success  in  an  aggresive  sales  environment  is  an 
essential  requirement  and  a  background  in  selling  to  either  the 
photographic  or  chemist  retail  sector  would  be  desirable.  Location 

should  be  appropriate  to  each  position. 
These  appointments  offer  excellent  salary  and  benefits,  including 
a  company  car  and  a  contributory  pension  scheme. 
Please  apply  in  writing,  indicating  which  position  you  are 
interested  in  and  enclosing  a  C.V.  to 

BOX  C&D  2861. 


Sales  Representatives  Required 

Already  employed  by  Pharmaceutical  Companies  and 
calling  on  chemists,  drug  stores  etc.,  to  promote  already 
established  product  and  two  new  additional  lines  which  are 
backed  by  national  advertising.  Excellent  commission.  For 
further  details  write  to 

BOX  C&D  2860. 


Agents 


NORTON  OF  LONDON  LTD 

require 

AGENT/S 

to  cover  area  Northants  to  Isle  of  Wight  to  sell  well 
established  range  of  xmas  toiletries. 
Please  write  with  details  to:  Sales  Manager,  Norton  of 
London  Ltd.,  155  Merton  Road,  London  SW18. 


Pharmacy 
Antiques  f 


WANTED.  All  old  fashion  chemist  shop 
items.  Contact:  Mr.  Wh  ler.  Ashtead 
72319. 


Pharmacies 
Wanted 


ALLENS  CHEMISTS  will  pay  you  more 
for  your  substantial  pharmacy.  Please 
telephone  Ralph  Weston  in  confidence 
on  0742  363238  evenings  or  0742  752256 
days. 


J.  Richardson 

COMPUTER  LABELLING 

Now  Widely  Acclaimed  as  being 
WELL  AHEAD  OF  ALL  OTHERS 

None  is  faster,  an  open  challenge 
No  other  is  easier  to  use 
No  other  produces  a  more  attractive  label 
No  other  offers  so  many  features  for  the 
price. 

500-1500  drugs  tailored  to  your  pharmacy 
—  constant  full  label  display  —  easy  error 
corrections  —  repeat  labelling  —  counts 
and  gives  print-out  of  dispensing  —  invoice 
pricing  etc  etc. 
Priced  £1 295-£l 450  (lease  from 
£45/month) 
j.  RICHARDSON  MPS  CHEMIST 
1 3  Hope  Terrace,  Lostock  Hall, 
Preston  PR5  5RU.  Tel:  (0772)  311328 
or  phone  Croston  600494  anytime 


Products  wanted 


O.T.C.  Proprietary  Health  Care 

PRODUCTS  WANTED 

We  are  a  major  U.S.  based  international  Health-Care  company 
with  strong  marketing  and  distribution  organisations  in  all 
major  international  markets.  To  complement  and  grow  our 
existing  OTC/  Proprietary  Business  we  are  interested  in  the 

Licensing  or  Purchasing  of  OTC/ Proprietary  &  related  Health- 
Care  Products. 

Interested  Parties  are  invited  to  write  in  the  strictest  confidence 
to  our  agent:  — 

MR.  R.  HENDERSON, 
c/o  MERLECROFT,  OWSLEBURY, 
HANTS.  S021  1LP. 


J 


Shopliftings 


5H0PFITTING 

for  the 

I  Professional  Retailer 

; 


12dz  ESTEE  LAUDER  PARFUM  YOUTH-DEW 
EAU  DE  PARFUM  SPRAY. 

3dz  CINNABAR  EAU  DE  PARFUM  SPRAY 
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BOX  C&D  2859 
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PLEASE  MENTION 
CHEMIST  &  DRUGGIST 
IN  ALL  YOUR 
REPLIES 


Cash  register 
services 


CASH  REGISTER  SERVICES  offer  24 
hour  7  day  breakdown  service.  Loan 
machines,  supplies,  new  and  rebuilt 
machines  and  hiring.  285  Hertford 
Road,  Edmonton  N9  7ES.  Telephone: 
01-805  5143,  01-341  4302  or  01-367 
6767,  Ext  1335. 


Creative  ^Design 
cProfessionalGManuiacture 
^otal  Contract 
^Prompt  Installation 
Attractive  finance  ^Facilities 


SHOPFITTING  & 
DESIGN  CENTRE 


2  A  HALLATROVV  RD,  PAULTON ,  AVON  ; 


(  0761 )  418941 


We  cordially  invite  you  WY 
VX>  to  visit  VJO 

fgn  FGM  COSMETICS  fcjfn 

SOLE  DISTRIBUTORS  OF  GALLERY  COSMETICS 
AND  STOCKISTS  OF 
BRANDED  FRENCH  AND  UK  PERFUMES. 

AT  THE 
PERFUMERY  TRADE  FAIR 
PICCADILLY  HOTEL  MANCHESTER 

Open  Monday  I2th  July—  I4th  July  Inclusive  10am— 9pm 


Typesetting  and  graphics  by  Magset  Ltd,  Sidcup,  Kent.  Printed  by  Ri  »rside  Press  Ltd,  Whitstable,  Kent.  Published  by  BENN  PUBLICATIONS  LTD.  Sovereign  Way.  Tonbridge.  Kent  TN9  1RW. 
Registered  at  the  Post  Office  is  a  Newspaper  i8/l8/8s 


Manufacturing  &  Distributing  Services 


"We've  shown  some  big 
clients  the  way  out" 

Whether  they're  big  or  srrvill.  we  always  show  our 
clients  the  way  out  of  their  problems.  Being 
specialists  in  contract  packing  to  the  pharmaceutical, 
health  food,  food  and  toiletries  industries,  many 
clients  have  found  our  services  -  and  advice  ?vV 
invaluable  If  you're  looking  for  asolutiongiveusa  ring. 
Laleham  Packers  Ltd.,  Newman  Lane,  Alton,  Hants.  Tel:  (0420)  82644 
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PLASTIC  PRODUCTS 

BABY  PANTS 
TODDLER  PANTS 
INCONTINENCE  PANTS 
MATTRESS  SHEETS 
COT  SHEETS 

etc.,  etc. 

HENLEYS 
OF  HORNSEY 
LTD. 

London  N8  ODL 

Tel:  01-889  3151/6 


Fogus  Solutions 

Suppliers  &  Wholesalers  of 
Contact  Lens  Solutions 
Eye  Care  Cosmetics 
and  Accessories 


Burton  Parsons 
Barnes  Hind 
Contactasol  Allergan 

Smith  &  Nephew 
Alcon  Optrex  Optique 
Sauflon  Pharmaceutical 
Abatron  Titmus 


Telephone  Marion  Byers  at 
Berkhampstead  (04427)  74326 
for  details 

Focus  Contact  Lenses 

Northbridge  Road,  Berkhampstead, 
Herts.,  HP4  1EH 


/—FAIRFIELD  DISPLAYS 


m 
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Floating  Window  Display  System 


SHOPFITTING  & 
DISPLAY  EQUIPMENT 
Large  range  of  toughened 

glass  cubes,  glass 
counters,  showcases,  wall 
units,  counter  top 
displays. 
Agents  throughout  U.K. 
Send  for  free  brochure. 
NEW  SHOWROOM: 
32  Victoria  Road,  Farnborough, 
Hants.  GU14  7PG. 
Tel:  0252  546191 


Packing  in  perspective 

It's  sometimes  hard  to  decide  on  the  right 
way  to  pack  your  product  As  specialists 
|  m  contract  packing  to  the  phar- 

'^yjjw^       maceutical,  health  food,  food  and 


toiletries  industries,  we  re  in  the  best 
>osition  to  help  you  get  packing  into  perspective  If  you're 
looking  for  a  solution,  give  us  a  ring 

Laleham  Packers  Ltd.,  Newman  Lane,  Alton,  Hants.  Tel:  (0420)  82644 
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THE  COMPLETE  SHOPFITTERS 


Quality  Austrian  System  plus  total  package 
No  system  matches  our  quality 

NPA  recommended 

Apeils  Contracts  Ltd.  Umdasch  Systems. 
Dallow  Road,  Luton,  Beds  LU1 1FP 

RING  Luton  (0582)  30833  NOW! 


PARACETAMOL  TABLETS? 

WE'RE  THE  UK's  LARGEST  SPECIALIST  PRODUCER! 

In  bulk  or  bottles,  strip  pack  or  own  label  —  try  us  for 
aspirin  or  saccharin  too! 

Fast  service  —  unbeatable  prices  —  from 

THE  WALLIS  LABORATORY, 

11 CAMFORD  WAY,  SUNDON  PARK,  LUTON  LU3  3AN 
TEL:  Luton (0582)  584884 


ORDER  NOW!    ^^QQ^^T   °  '  ^  '  ^ 
Your  year-round  reference  guide  to  the 
pharmaceutical  industry 

U.K.  £27  per  copy.  Overseas  £29  per  copy 

BENN  PUBLICATIONS  LTD,  UNION  HOUSE.  ER1DCE  ROAD. 
TUNBRIDCIE  W  ELLS.  KENT  TN48HF. 


of  London 

Because  quality  style  . 
and  value  are  important 
the  choice  is  Garroulds 
for  pharmacy  or  counter 
wear. 

Why  not  send  to-day 
for  our  new 

40  page  colour  catalogue? 
Or  'phone  us  on 
01-723  1001  or 
01-402  7262 
for  further  information. 

E&RGarrould  Limited 

104-106  Edgware  Road, 
London  W2  2EA  . 

Telex:  295612  GAR0LD  G 

Our  West  End  showroom  is  only 
.5  minutes  from  Marble  Arch. 


rE&R^rrodTLimited  ™" 

■  104/106  Edgware  Road,  London  W2  2EA 

'  NAME 

I 


ADDRESS 


CD3 


Chemist  &  Druggist  26  June  1982 
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Some  customers  are 
too  shy  to  talk  about 
haemorrhoids  and  anal 
irritation. 

The  three  established 
ANUSOL  presentations  - 
C  ream ,  O  i  ntment  and 
Suppositories- now  have 
new  eye-catching  packs  and 
are  available  for  self-selection. 

Merchandise  ANUSOL 
in  your  self-selection 
medicines  area  to  max- 
imise the  product's 
potential. 
Good  news  for 
the  Pharmacy, 
as  well  as  for 
the  painful  shy. 


Sooth 


anusol 


WARNER 

part  of  the  Warner-Lambert  Group 

good  products  for 
you  and  your  customers 


ANUSOL  TECHNICAL  INFORMATION 

Composition 

ANUSOL  Cream  -  Each  lOOg  of  cream  contains  Bismuth 
Oxide  2  14g.  Balsam  Peru  BPC  1973  1  80g.  Zinc  Oxide  PhEur 
10.75g 

ANUSOL  Ointment  -  Each  lOOg  of  ointmenf  contains  Bismuth 

Oxide  0.87g,  Bismuth  Subgallate  BP  2  25g.  Balsam  Peru  BPC 

1973 1  87g,  Zinc  Oxide  PhEur  10.75g 

ANUSOL  Suppositories  -  Each  2  8g  supposilory  contains 

Bismuth  Subgallate  BP  59mg.  Bismuth  Oxide  24mg,  Balsam 

Peru  BPC  1973  49mg.  Zinc  Oxide  PhEur  296mg. 

Indications 

ANUSOL  Cream  and  ANUSOL  Ointment  provide  antiseptic, 
astringent  and  emollient  properties  which  help  to  relieve 
discomlori  associated  with  minor  ano-reclal  conditions 
ANUSOL  Cream  also  provides  lubricating  properties  lor  use 
with  suppositories  Indicated  for  the  symptomaiic  relief  of 


uncomplicaled  internal  and  external  haemorrhoids,  pruritis  am. 
proctitis  and  fissures  ANUSOL  Suppositories  provide 
antiseptic,  astringent  and  emollient  properties  which  help  to 
relieve  discomfort  associaled  with  minor  ano-reclal  conditions 
Indicaled  for  the  symptomatic  reliel  of  uncomplicated  mlernal 
haemorrhoids  and  proctitis. 
Dosage 

Cream  and  Ointment 
Adult* 

Apply  to  the  affected  area  at  night,  in  the  morning  and  alter 
each  evacuation  until  the  condition  is  controlled  Thoroughly 
cleanse  the  affected  area,  dry  and  apply  cream  or  ointment 
ANUSOL  ointment  should  be  applied  on  a  gauze  dressing 
ANUSOL  cream  is  prepared  in  a  vanishing  cream  base  and 
may  be  gently  smoothed  into  the  affected  area  without  the 
need  to  apply  a  gauze  dressing  For  internal  conditions  use 
reclal  nozzle  provided,  and  clean  it  afler  each  use 


Not  to  be  taken  orally 
Children 
No  dose  recommended 
Suppositories 
Adults 

Remove  foil  wrapper  and  insert  one  supposilory  into  the  anus 
at  night,  in  the  morning  and  after  earh  evacuation  Not  to  be 
taken  orally 
Children 

No  dose  recommended. 

Contra  indications,  Warning  etc 

Rarely,  sensitivity  reactions  Patients  may  occasionally 
experience  fransienl  burning  on  application,  especially  if  Ihe 
anoderm  is  not  intact.  ANUSOL  is  contra-mdicated  m  patients 
with  a  history  of  sensitivity  to  any  of  the  constituents. 
Legal  Category 
G.S.L. 


Package  Quantities 

ANUSOL  Cream  -  Tubes  containing  23a. 
ANUSOI  OinLusn!  Tut.cs  containing  25g. 
ANUSOL  Suppositories  -  Packs  containing  12  (oil  wrap'ped 
suppositories. 

List  price  to  pharmacy  (per  dozen  ex.  VAT):  Cream,  Ointment, 
Suppositories,  £7.305.  £7,005.£7.435. 

Product  Licence  Holder 

William  R  Warner  and  Co.  Ltd  ,  Usk  Road.  Pontypool,  Gwent. 
NP4  OYH 

Product  Licence  Numbers 

ANUSOL  Cream  0019/0040 
ANUSOL  Ointment  0019/5002 
ANUSOL  Supps  0019/5001 

•Trade  markR81106 


